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ITS TROUBLES ABOUT OVER. 


RISKS TO BE WELL PROTECTED. 
New York Traction Schedule to be 
Handled by Philadelphia and New 
York Brokers. 

At last the powers that be in the New 
York City Railway Company have taken 
action that will enable them to procure 
fire insurance in sufficient amount from 
reputable companies and _ institutions, 
and will end the criticism to which they 
have been subjected by the bond-hold 
ers of the allied corporations. 

Following the severe fire of October 
last a number of companies cancelled 
off the risk, a course that was freely in- 
dulged in immediately after the destruc- 
tion of the Lenox Avenue barn late in 
February, which yielded a loss of $2,- 
000,000. The Liverpool & London & 
Globe was the warranty company: for 
the London Lloyds, and when it cancel- 
led its line of course the policy of the 
individual underwriters was dropped, 
leaving the railway property practically 
uninsured. 

The experts of the New York Board 
made an extensive survey of the elec- 
trical wiring and connections of the 
barns, and made a number of sugges- 
tions, few of which were carried out. 

The placing of the surface business, 
it is now announced, has been taken 
from R. C. Rathbone & Son, and given 
to Henry W. Brown and Company, of 
Philadelphia, and Marsh and McLennan, 
of New York. The latter firm will 
handle the Third avenue, Forty-second 
street and Dry Dock lines, constituting 
about $5,000,000 of business, while 
Brown and Company will look after the 
Metropolitan and other lines, the aggre- 
gate insurance upon which will not be 
less than $7,000,000. 

Rathbone and Company will continue 
to place the elevated and the subway 
risks. 

The new appointees are recognized 
experts in their line and can be counted 
upon to place the railway risk in thor- 
oughly insurable condition. Sprinkler 
systems already underway, will be rush- 
ed to completion, while other protective 
devices will speedily be installed. An 
efficient fire brigade will be formed of 
the workmen, and every safeguard 
taken, not only to extinguish fire, but 
to prevent its outbreak. 

Brown and Company are prominent 
insurance men of the Quaker City. 
They maintain a fine engineering ser- 
vice, directed by E. U. Crosby, one of 
the best underwriting engineers in the 
county. Handling general business the 
firm has rather specialized in the plac- 
ing of gas plant properties. 

The firm of Marsh and McLennan is 
one of the best known in the United 
States, and is held in equally high re- 
gard abroad. It maintains offices at 
Chicago, New York and London, and 
controls an annual premium income of 
over $4,500,000. It handles among other 
extensive properties, the Santa Fe and 
the Chicago, Rock Island and Pacific 
railroads; the Brocklyn Rapid Transit 
and the Chicago traction companies. 

Individually, H. W. Marsh, senior 
member of the firm. looks after the in- 
surance interests cf the United States 
Steel Corporation. 

Some years ago the Metropolitan 
schedule was placed by Dutcher & Ed- 
mister, who lost it to Hyman and Mce- 
Call, the junior partner of which was a 
leading Tammany Hall politician, a fact 
that contributed powerfully in getting 
business for the concern. 
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CASH CAPITAL. $3,000,900. 


Assets, January 1st, 1908 
Liabilities (including capital) 


Reserve as a Conflagration surplus 


Insures against loss of real and personal property. 


$20,862,697 

13,659,486 

500.000 
6,703,211 


O,e 


rental 


income, use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation RisKs 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Insurance Co. 





Che Northwestern 
Mutual Life JIusurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 

$ 90,334,038 
93,563,452 
102,233,634 

Each year larger than any in the pre- 

vious history of the Company. 


Commenced Business 1858 





Signs of the Times 





The rapid increase in the new business 
of Che Northwestern during the period 


of life insurance investigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern's 1908 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement 
and the new Premium Loan feature. 

Issues Partnership and (orporation In- 
surance. 

For further information or an Agency, 
address 

H. F. NORRIS, 
Superintendent of Agencies 


$3.00 a Year: 15c. per Copy. 


QUTLOOK GLOOMY AT ALBANY. 


BILLS HELD IN ABEYANCE. 
Probably There Will be no Change in 
Section 97—President Kingsley’s 
Caustic Letter. 
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refused to interfere. The Legislature 
would naturally resent the suggestion 
that its action concerning institutions 
of this state could be determined by the 
wishes of a little group of men, a major- 
ity of whom came from Newark, N. J.; 
and Hartford, Conn. The zeal of cer- 
tain men, which in support of the Fan- 
cher Bill, puts both the Legislature and 
the Governor in this light, is likely to 
advance the interests which it opposes. 

“Assemblyman Hamn_ undoubtedly 
does not know whether the executive 
will sign or veto his bill if it is passed. 
He would probably consider it extreme- 
ly bad form to ask such a question of 
the Governor. It is almost equally cer- 
tain that Senator Fancher has never 
asked such a question with regard to his 
bill, and, if he did, men who know the 
Governor can well anticipate what sort 
of an answer he would get. 

“I write not because I have any desire 
to save certain so-called advisers of the 
Governor from their over-officiousness, 
but merely that the readers of the Com- 
mercial may understand that the pro- 
posed amendments to Section 97 are be- 
fore the Legislature to be discussed on 
their merits and considered with regard 
to their effect on the institutions of this 


state. Neither one is approved in ad- 
vance nor damned in advance. To say 
that is to affirm a condition which 


would be, in a high degree, scandalous. 

It looks a little bit as though the Gov- 

ernor, while deservedly making many 

firm friends, has met the fate usually 

meted out to men in his position and 

has also made some fool friends.” 
Effect of the Bills. 

It has been stated that the Fancher 
Bill is intended specifically for the ben- 
efit of “out-of-state” companies. While 
it is generally admitted that one or two 
outside companies would be benefitted 
by the bill, it is also acknowledged that 
practically all New York State compa- 
nies excepting the ‘three giants” would 
receive benefit from its enactment into 
a law. 

As to the attitude of company officers, 
it is largely one of indifference. Some 
would favor moderate revisions, but not 
sufficiently to work in behalf of a bill 
to produce same, while others openly 
oppose any change whatsoever. 





Bills Reported Favorably. 


Bills in.the New York Senate per- 
taining to insurance reported favorably 
by the Senate Insurance Committee are 
as follows: Senator Grattan, relative 
to the insuring of persons and property 
from damage by water; Senator Ramps- 
berger, to facilitate the insurance of 
employes against the consequences of 
accidents resulting in personal injuries 
or death, and to permit agreements be- 
tween employers and employes with 
reference to such accidents; Senator 
Hill, relative to the placing of insur- 
ance upon the lives of persons between 
the ages of seventeen and twenty-one 
years of age; Senator Grattan, relative 
to the extension of the territorial limits 
of existing town co-operative insurance 
companies, and Senator Cobb, with ref- 
erence to reinsurance. 








Rockford Life Insurance Co. 
The Rockford Life Insurance Co. of 
Rockford, Ill., has elected its officers 
and will shortly be ready to put up 
$100,000 deposit with the Illinois depart- 
ment. It will have $50,000 surplus. The 
capital is placed largely with Rockford, 
Freeport and Chicago people. It will 
write both participating and non-partici- 
pating. The officers are: President, 
A. J. Lovejoy; Vice-president, J. Frank 
Deuel; second vice-president, C. J. Lund- 
berg; third vice-president, H. H. Tar- 
box; secretary, Louis Brandes; treas- 
urer, Marcus A. Bettman; medical di- 
rector, Dr. J. E. Tuite; attorney, E. D. 
Reynolds. Directors—A. J. Loveioy, J. 
Frank Deuel, P. A. Peterson, C. J. Lund- 
berg, W. H. Cook, J. E. Tuite, Louis 
3randes, Marcus A. Bettman, E. D. Rey- 
nolds, E. E. Bartlett, A. L. Schmaling, 
H. H. Tarbox. 
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FROM ITS AGENTS ONLY. 


New York Life Will Not Accept Busi- 
ness From Other Than Its Own Men. 
Its Pronouncement. 


Dating from March 15th the New 
York Life Insurance Company accepts 
business only from its regularly com- 
missioned agents. The circular letter 
announcing the important fact reads: 

(1) Business written by salaried em- 
ployes (other than agency directors or 
organizers duly authorized to devote a 
part of their time to personally solicit- 
ing business), must come through a 
regular whole-time commission agent 
of the New York Life in good standing. 

(2) Business written by brokers, 
occasional contributors or agents of 
other life companies, must come 
through a regular whole-time commis- 
sion agent in good standing. 

(3) All correspondence or inquiries 
from policyholders or public coming to 
a branch office of the company leading 
to the subject of new insurance must 
be turned over by the cashier to the 
agency directors of the branch, who, in 
turn, must apportion such leads among 
the duly authorized whole-time commis- 
sion agents of the company. 

(4) All advantages accruing through 
maturing claims of policyholders which 
can properly be handled by a commis- 
sion agent must, in the absence of in- 
structions to the contrary from the 
home office, be given to such whole-time 
commission agents in good standing for 
the purpose of procuring new business. 

Each agent, without exception, is re- 
quired to make a statement accompany- 
ing every application, over his own sig- 
nature, giving the name or names of 
every person interested in the procure- 
ment of the application, with the exact 
interest of each person in the commis- 
sion on same. No salaried employe of 
the company is permitted to accept any 
compensation whatever from an agent 
for correspondence or leads turned over 
to such agent in conformity with rules 
3 and 4 above. 





ORIGIN OF “NO BROKERAGE.” 


System of Agency Protection Adopted 
By John |. D. Bristol of this City 
Fifteen Years Ago. 


On May 15, 1898, Manager John I. D. 
Bristol of the New York City agencies 
of the Northwestern Mutual Life Insur- 
ance Company issued the following an- 
nouncement: 

“On and after this date, the new busi- 
ness of the Northwestern Mutual Life 
Insurance Company in this general 
agency will be confined, and commis- 
sions paid, only to the following named 
gentlemen and such other new agents 
working exclusively for the Northwest- 
ern who may be hereafter appointed.” 

Then followed a list of twelve duly 
authorized agents of the Northwestern, 
with the following additional announce- 
ment: 


“Notice of the cancellation of all 
brokerage contracts is ‘hereby given, 
with a warning that any person not 


holding the regular agent’s certificate 
of the insurance department (a dupli- 
cate of which is on file in the county 


clerk’s office of New York County) 
claiming to be an agent of the North- 
western Mutual or offering to place busi- 
ness in that company or write applica- 
tions for it, will be held strictly account 
able under the law which imposes a pen- 
alty of $500.00 for the first offence.” 

This was one of the first steps adopted 
by the New York City agency toward 
their present system of agency protec- 
tion, to which, in large measure, must 
be attributed its magnificent success. 

Process of Development. 

In the development of agency protec- 
tion, following the brokerage announce- 
ment came the elimination of (1) rebat- 
ing; (2) helpers; (3) part-time men of 
every description; (4) singe applica- 
tion agent’s contracts, the equivalent of 
a rebate in a majority of cases, and 
finally (5) the announcement that all 
commissions of rebating or brokerage 
agents should be forfeited to the anti- 
rebate fund of the agency. 

On this platform thas been founded 
the success of this particular agency 
and it is on this platform, we firmly be 
lieve, or one very similar, that the gen- 
eral agency must depend for future suc- 
cess. 

Managers and general agents through- 
out the country who look for a continua- 
tion of the general agency system are 
as a rule lax in protecting agents who 
are devoting their entire time to the 
work of life insurance. Of course, there 
are exceptions, but it is of the average 
general agency we speak. Helpers, 
brokers, and part-time men of every de- 
scription are all akin. They are known 
in most agencies and their presence is 
poison to the development of expert life 
insurance men. Universal has become 
the cry, “It is impossible to get agents,” 
but, if one stops to consider the reason 
therefor, there remains little cause for 
wonder. Helperism in its varied phases 
has narrowed the field, reduced the 
price of the expert life insurance man, 
leaving for him but little margin. Help- 
ers and part-time men do not need the 
earnings from life insurance work; they 
are engaged in other lines of business, 
but they none the less detract from the 
possibilities of the expert, narrow his 
field, and afford him an incentive to 
go and do likewise. The expert, how- 
ever, can have but one business—that 
of life insurance; and if the general 
agent and manager does not give him 
adequate protection, the time will not 
be far distant when there will be no ex- 
perts to protect. 

What “‘Helpers” Do. 

Just refiect for a moment as to just 
what the “helper” has done for the gen- 
eral agent, who has felt he could not 
get along without them. To the helper 
must be given credit for the rebate gos- 
sip, which has made writing business in 
the small towns very difficult and the 
appointment of regular agents well nigh 
impossible. In the cities he is closely 
associated with the habit of seeking out 
private secretaries of wealthy men for 
the writing of single limit risks, many 
of which the expert would pass by with 
promptitude. It has everywhere di- 
verted the compensation so necessary 
for the evolution of expert work to the 
degrading channels associated with the 
lowering of price, thereby in almost 
every instance creating an agency with 
all rebate penalities removed just as 











EXCELLENT AGENCY POSITIONS 


IN THREE GOOD STATES 


Are open for up-to-date life managers 
and personal writers. 


For particulars send age, occupation, reference and address 








“AGENCY,” In care of EASTERN UNDERWRITER 
105 William Street, New York. 


March 26, 1908. 


OVER-THE-COUNTER INSURANCE. 





Second Massachusetts Savings Bank 
Announces Intention to Try Experi- 
ment—Policies About Ready. 





The Whitman Savings Bank, is the 
second Massachusetts savings bank to 
announce its intention of opening an 
insurance annex and in all likelihood, 
these will be the only ones to try the 
experiment for many a day to come. 
Whitman, like Brockton which was the 
first to enter the lists, is a shoe manu- 
facturing town and like that town 
which is largely dominated by ex-Gov- 
ernor Douglas,is influenced by the Regal 
Shoe Co., and the Shoe & Leather com- 
panies which have their factories there 
The other savings banks look on as- 
sentingly but that is about as far as 
they will go. Incidentally, these two 
towns are about the best in all Massa- 
chusetts for the experiment to be tried 
in, for they represent the essence of 
industrious and contented labor. State 
Actuary Hunter will probably announce 
his new rates and policy forms ready 
within a few days, so that the grand 
opening may be confidently looked for 
before the advent of summer. 





New York Association. 





The regular monthly meeting of th: 
Lite Underwriters’ Association of New 
York was held in the board room of 
the Washington Life Tuesday afternoon 
George Lucas and H. Casper of the Mu 
tual Life were elected to membership. 
_It is announced that a series of spe- 
cial meetings, including banquets and 
luncheons, will be held during the pres- 
ent year, the first to take place on the 
date for the regular meeting in April. 


soon as the one application, which the 
contract contemplated, is taken, in many 
cases from some non-rebating agent, 
who may, perhaps, have spent months 
in working up the case. It has afforded 
opportunity for placing, through some 
relative, “skeleton in the closet” risks: 
and although it may have served to in- 
crease temporarily the business of some 
general agencies, it has proved itself a 
barrier, which it will take years to tear 
down, erected against real agency de- 
velopment. In every case, where a book- 
keeper in an office, a cashier or a teller 
in a bank, or a floorwalker in a large 
store, has been created a “helper,” the 
efficiency of the agent has been les- 
sened, the dignity of the calling lowered, 
and the difficulty of establishing a per- 
manent business-producing agency in- 
creased. If the general agency system 
is to have a future, the agents who de- 
vote their entire time to the work must 
be protected. 


A Permanent Success. 


In the Northwestern Mutual’s New 
York agency, agency’ protection has 
reached a high stage of development 
and there, to go no further, it has fully 
demonstrated its value. Last year this 
agency paid for over twelve and one- 
half millions of new business. During 
the first two months of this year with 
the echo of hard times still ringing 
clear in the ears of prospects, it paid 
for $3,172,500 of new business, a per- 
centage increase over the corresponding 
months of last year of 68.2. Much of 
the credit for this magnificent volume 
of new business must be given to the 
stability of the agency force, due in 
turn to the protection it affords its 
agents, through the elimination of part- 
time and single application men, em- 
abling thereby the development of ex- 
perts on an adequate compensation 
basis. 

The experience of this agency speaks 
for itself and from it can be gleaned a 
number of object lessons, of which 
many general agents and managers 
could profitably to themselves take ad- 
vantage.—Insurance World. 








=, 








tM 


ase aaa 


March 26, 1908. 





THE EASTERN UNDERWRITER. 





DISTRIBUTION OF SURPLUS. 
Resolution Adopted by the Board of Di- 
rectors of the Washington Life 
Regarding Same. 


From the North Dakota Insurance 
department comes the following, which 
without further explanation is some- 
what misleading: 

We note that the following resolu- 
tion was adopted by the board of direct- 
ors of the Washington Life Insurance 
Company in session on February 18th, 
1908, namely: 

“Therefore, Resolved, that, in the 
judgment of the board, the assets of the 
company are not now, and were not on 
January 1st, 1908, more than sufficient 
in amount to reinsure all outstanding 
risks and to cover all other obligations 
of the company, and that, therefore, the 
company .had not, on the first day of 
January, 1908, and has not now any net 
profits, within the meaning of the pro- 
vision of its charter relating to the as- 
certainment and crediting of profits to 
policyholders.” 

Owing to the enactment of new in- 
surance laws in this state during the 
year 1906, providing for the transaction 
of either participating or non-participat- 
ing business, without making any pro- 
vision for business then in force, the 
Washington Life, as explained on page 
4 of last week’s issue of The Eastern 
Underwriter, dropped the custom of 
paying annual dividends on a certain 
of policies and returned to the 
provision in its charter which provides 
for five-year distributions. 

Distribution Clause. 

The clause in the charter of the 
Washington Life, which regulates the 
distribution of surplus is as follows: 
“Article 8, Section 1.—The company, 
within sixty days, next, after the expi- 
ration of five years from the first day 
of January, 1861, and within the first 
sixty days, next, after the expiration of 


class 


every subsequent period of five years, 
shall cause a general statement to be 
made of the affairs of the company, 


which shall exhibit the amount of the 
then remaining net profits of the com- 
pany, after allowing a sufficient amount 
to re-insure all outstanding risks, and 
to cover all other obligations. The 
whole amount of the net profits so as- 
certained as above provided shall be 
credited to the account of the policy- 
holders, entitled to participate in the 
profits, which shall be apportioned 
among them, and paid or applied in 
such manner, and at such times, as the 
board of directors may deem equitable, 
and from time to time provide.” 

Under the above clause in connection 
with policies which provide for ‘“par- 
ticipation in profits” the company has 
been paying dividends annually, which 
custom, as heretofore stated, has been 
discontinued in favor of the five-year 
plan, provided for in the charter. 

As regards the financial condition of 
the company there need be no appre- 
hension. President Tatlock says that 
in addition to its capital of $500,000, the 
company has a surplus of $197,000. 





Secretary J. C. Cummins of the Equi- 
table Life of Iowa is spending the early 
part of this year visiting the company’s 
agencies in various parts of the coun- 
try says The Western Underwriter. 
He recently returned from the north- 
west, where he arranged for additions 
to the Seattle general agency and ap- 
pointed J. D. Hawkins, of Wenatchee, 
general agent for eastern Washington. 
The Seattle agency is now one of the 
largest the company has. Mr. Cum- 
mins was in Chicago early this week, 
whence he went to Jackson, Mich., to 
meet the agents of that state on Wed- 
nesday. From there he will go to Ohio, 
wnere he will meet the agents of the 
western part of the state, probably at 
Dayton. Thence he will go east, after 
installing W. B. Childers as general 
agent in Cincinnati. Mr. Childers for- 
merly resided at Worthington, Ohio, 
and represented the Bankers Life of 
Iowa at Columbus. 
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Joseph J. Devney, when president of 
the American College of Insurance said: 

“The first essential to success is work. 
The most potent kind of work is that 
which is systematic.” 

Every agent should be a 
man” which means a “success m#h. 

Every night prepare a carefully select- 
ed list of ten names for visitation the 
next day, call on every one and be dead 
in earnest with those willing to give ear. 
Make careful memorandum of the re- 
sults of each interview, and at appro- 
priate intervals again present your case 
in a new light. 

Our contracts are unexcelled; there- 
fore talk contract all the time. It is a 
certainty these methods will get the 
business anywhere, everywhere, in vol- 
ume only proportionate to the size of the 
field and the persistency of effort. It 
succeeds in the cities, towns, and vil- 
lages, in the great populous centers and 
the rural districts alike. Keep everlast- 
ingly at it, remembering that in the ma- 
jority of cases the risk you fail to write 
to-day is not lost but merely deferred— 


“system 


” 


you are going to get him eventually. 
Brains cannot do much without sys- 


tem; system can do much without 
brains; but brains and system together 
are an irresistible combination. 


Remember the life insurance agent 
who works without a system is like an 
engine that is continually stopping and 
starting. A large part of its efficiency 
is lost, as it takes a great proportion of 
its power to start the engine every time 
it stops, whereas, it would take very 
little steam or coal to keep it moving 
were it never allowed to stop. 

Will you help us to make a record for 
March that we can all be proud of, and 
thus keep this agency among the ten 
leaders for the first quarter of 1908?— 
Glover S. Hastings, General Agent, New 
England Mutual Life, Providence, R. I 





After chasing Ira J. Bayliss across 
the continent the police finally arrested 
him at Denair, San Bernardino County, 
California, and he is now under arrest 
Bayliss was formerly an agent for the 
Prudential and is charged with havinz 
defrauded the company out of $6,500 by 
insuring an imaginary person 








Agents of Character 
and Ability 


can achieve success in life underwriting 
if connected with a company having the 
standing and financial strength of 


THE EQUITABLE LIFE 
ASSURANCE SOCIETY OF THE U. S. 


Excellent opportunities are open in 
every State to supervisors and agents to 
represent the Society. The continued in- 
crease in the Society’s business attests the 
success with which Equitable agents are 
meeting in selling the new Standard Policy. 


For particulars address: 


GEORGE T. WILSON, 


2nd Vice-President. 
120 Broadway, New York. 
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AFFAIRS IN GOOD SHAPE. 


Detailed Report of State Mutual Life— 
President Bullock’s Comment on 
Business Conditions. 

The detailed statement of the old 
State Mutual Life of Worcester as 
shown in the report of President A. 
G. Bullock is interesting and gratifying. 
There were issued during the year 1907 


4261 policies for an insurance of $10,- 
958,002. Policies restored and additions 


brought the amount up to $11,364,037. 


The total insurance in force ig well 
over $120,000,000. 

Massachusetts, its home state proved 
the leader in new business .secured, 
which is an excellent endorsement for 
the company, and Illinois was second. 


The gross assets at the beginning of 
this year were $29,845,723: reserve 
under Massachusetts standard, $27,772. 
341; surplus, $1,559,361. The increase 
in assets during 1907 was $707,661. 
Commenting on the business affairs of 
the company, President Bullock says: 

“Recognizing the injustice of requir- 
ing companies to report the values of 
their securities as of December 31, 
1907, the insurance departments of sev- 
eral of the states have authorized them 
to adopt the values of December 31, 
1906. We have not deemed it best to 
avail ourselves of this offer, knowing 
that the apparent shrinkage in values 
in no way impairs the strength of the 
company and have had our valuations 
made on the prices December 31, 1907, 
by a banking house in Boston 

“Based on market values of Decem- 
ber 31, 1906, our stocks and bonds show 
an excess over book value of about $700.- 
000, but the market values of December 
31, 1907, are about $800,000 than 
book, which accounts for an apparently 
diminished surplus. As these securities 
are of the best class, their recovery to 
normal prices cannot well be doubted 

“Your directors have decided to adopt 
a higher standard of reserve and this 
standard will be three per cent. on all 
policies issued after January 1, 1908. 
The new policies are uncontestable after 
one year except for non-payment of 
premium. They contain provision for 
re-instatement at any time subject to 
medical examination; they have paid- 
up, cash surrender and extended insur- 
ance values after two annual premiums 
have been paid; they provide for the 
change of beneficiary under certain con- 
ditions; their provisions for loans are 
extremely liberal; they all participate an- 
nually in the distribution of surplus be- 
ginning at the end of the first year, and 
the payment of dividends is not conting- 
ent on the payment of the next premium 
The new laws enacted during the past 
year in the different states, which have 
been made applicable to all companies 
doing business in these states, have 
made it necessary to incorporate various 
new provisions in our policies. 

The laws of our own state with which 
of course we have to comply, are very 
explicit in regard to details of the policy 
contract, and it has not been wholly 
easy to frame a contract which is in 
accord with our own state requirements 
and those of the other states where we 
do business. There is certainly some 
danger that in the conflict of laws we 
may be forced to abandon some fields. 
Texas and Wisconsin have been prac- 
tically closed to all companies by reason 
of the exceedingly unwise and unjust 
laws they have passed relating to life 
insurance. Fortunately we had no 
agencies in either state.” 


lec 
less 





Charges Conspiracy. 

Hugh V. Rooney of Pittsburg, has en- 
tered suit for $50,000 damages against 
A. J. Maloney, president; Jas H. Perry, 
general manager: William H. Clowney, 
superintendent of agencies and J. H. 
Gleason, inspector of agencies, respec- 
tively, of the Philadelphia Life, claim- 
ing that they conspired to injure his rep- 
utation in entering suit for embezzle- 
ment, which was finally nolle prossed, 
the company paying the costs 
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UNITED STATES 











. Insurance New 4 oy renee aengenee 

New York Companies Wiser Premiums Dec. 31, 1907 Dec. 31, 1906 Dee. 31, 1905 
ee) CRETE OC RUN CT Ter $215,450 $12,607 $10,860,006 $14,253,047 $21,951,025 
Buffalo No statement filed. 
NS ee ee re 173,712 2,195 159,312 
TO ee ee. 70,301,690 5,663,157 1,340,126,354 1,376,676,369 1,465,423 ,436 
NG oars tA Asem araencn are arane 11,794,539 701,332 115,893,247 114,189,167 109,496,506 
IE aa oa iaiclaicie a Sars Wee a 0169 6,855 9O% 5,867 523,208 86,193,297 86,113,550 79,775,340 
EADOTUS wi cicseck sented eersoverress 2,500 3,039 132,500 
Life Association...............+.+ 20.500 18,963 3,034,116 382,634 4,747,682 
EEN 2. ing acealeet ene 60% eal s 21,220 130,376 69,066,914 7,461 78,050,955 
eS eee cr ,652 *10,208,994 487,063,095 083 1.596,509,769 
Re err er re Te Ee 720,050 6,362,380 1,452,752,408 1,5 7,180 1,589,549 468 
Mutual Rese! rere rey statement filed. In hands of receiver. 25,590 98,310,740 
New York . , waeseeee SER TOR 659 6,482,745 2,005,341,184 2,029,605,718 2,061,593,886 
NR ae oe Oak eaw Rees Wena eaheee. 750 7,703 1,005,750 
Provident Savings. ........seccscees No statement filed. Not writing business. 94,530,269 191,708,761 
Security Mutual...........-ssseeee 1,290,584 130,520 48,473,969 51,042,299 51,010,771 
CRCOE TAOS ok. ii ie ewes wareswaies 1,530,474 65,369 35,018,078 37,950,422 39,792,799 
WOOT voce secs revi yeaneees 3,690,015 237,481 57,859,321 61.032.283 63,255.371 
Cos. of Other States 
Aetna .. gia 4a) 9 erate ececdvaletaice 27,158,873 1,155,458 271,027,574 261,362,984 250,858,315 
PCr re Cee 3,399,394 451,301 64,910,790 65,110,667 64,598,465 
Colonial stig 05k hs tovarinrig ark Wa acoer wR 1,228,483 *150,223 4,305,240 2.980.757 15,485,513 
I, TORS hac ck vce cceseandins 4,763,604 *200,713 35,500,887 38,810,646 41,829,719 
COMMBOMCUE GEN... cscs cc ceces 4,939,105 155,914 36,472,869 33,665,096 30,224.431 
ET a ee 11,767.748 73,800 174,716,005 171,701,156 169,412,783 
Fidelity Mut 15,098,511 555,262 119,452,264 118,143,518 114,885,201 
PE: TEMOOO i250 evs see eeswenenee 31,525,810 *1,962,483 183,825,088 *167,069,389 395,414,906 
Massachusetts Mut 21,096,796 771,705 213,475,260 202,496,761 195,058,250 
Mutual Benefit 50,756,382 440,742,990 412,119,264 338,008,654 
National of Vermont 16,968,818 151,779,281 148,797.787 145,480,904 
New England la aece a eae a 15,622,456 178,872,320 175,396,203 165,815,645 
Northwestern Mut..... s inteeshai 104,976,919 881,563,592 819,252,279 764,266,187 
Penn Mut... 59,937,775 425,956,270 396,319,522 366,870,020 
NTR BNE 66 vo. spa S44 a oe eS 3,428,342 103,080,718 97,583,284 89,292,470 
Peeeey. Been. FU. co cccvcccccvses 1,349,213 12,222,660 11,311,352 10,613,312 
Provident L. and T 22,233,944 191,986,786 182,679,367 177,778,748 
Prudential 78,070,065 497,075,873 $64.840.841 1,170,279.661 
I TIL is <b civ. 6-6 :te Sra ow eee eee ace Le 19,504,741 121,725,794 118,748,180 114,423,961 
RIE goers ie a dw ain ais ald Glee wD 23,457,660 180,335,420 166,735,543 155,286,469 
CIMINO. INET 6 on s'5 0 ha see bows 10,578,163 256,564,566 242,141,715 233,933,136 
NN MIG fd.lare hiacesieveta aiaiay Sula eserves 124,406 62,842,507 67,038,856 64,163,238 





Industrial Insurance in force not included in figures for 1906 and 1907. 


NEW YORK STATE 





Insurance 


Insurance 
Written hoes 


Insurance 


, . in Force 
1907 Lapsed Dec. 31. 1907 
$466,742 $1,834,368 $3,766,98 
103,37 5,850 97,524 
16,537,898 21,650,034 288,661,732: 
803,450 722,438 9,008,528 
2,006,447 1,149,084 13,600,576 
113,500 6,000 107.500 


390,534 494,070 1,990,619 
552,976 1,150,504 10,306,372 
25,189,431 13,387,045 102,049,673 
7,390,046 15,156,203 215,219,189 


15,919,325 


71,500 


19,571,265 
30,000 


282,048,621 


216,000 


630,775 1 11,674,598 
734,651 1,236 7,976,278 
1,389,168 1,399,775 10,046,556 
3,620,170 


2,140,224 33,980,964 


396,500 440,400 8,616,620 
442,000 288,500 978,500 
862,154 815,102 6,389,119 


1,869,787 622,151 
8,915,438 2,767,001 


878,438 530,471 8,002,589 
8,521,931 5,021,122 36,581,389 
2,963,227 1,916,664 33,737,105 
7,059.35 2,366,999 $8,214,482 
1,333,104 1,323,022 16,128,44¢ 

1,260,402 726,515 11,552,480 
| 19,977,425 5,027,918 136,902,224 
| 9.946.883 3,956,169 44,179,167 
| 2,321,286 1,458,942 17,003,¢ 

| 33,500 50,500 589,750 
5,466,916 1,559,918 20,903.498 


14,589,141 
1,281,279 


8,221,715 
1,008,268 


104,126,980 


14,872,177 


5.706.584 1,492,408 31,671,318 
1,498,050 895,684 14,933,504 
1,737,828 793,724 5.885.326 





RELIANCE LI 


——_OF——_ 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptir hal opportunities for Genera 


Agents in 
PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





AM READY to contrac 
with Producers’’ io 
represent an up-to-the- 
hour life company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana, Forty years of suc- 
cess. Higheststanding. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detroit, 
Mich. . 


| 
The New Policies The Agent's Company. 


(1907) 


Of the 


Equitable Life 


Of Iowa 


Are up-to-date in every re- 


The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 


spect, —includi: g 
& 


provisions 
for 
Days of grace; The most successful company 


Change of Beneficiary; in the world for its age. 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous, 
Agents wanted in unoccupied 
territory. Write the Home 
Oifice, Des Moines, Iowa. 


Cost and Protection 
Guaranteed. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State. 


Write for Information. 


THE 
‘Inter-State Life 
Assurance Company 


Has more $1,100,000 in 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 


than s¢ curi- 


of its policyholders. 
Has just issued new policies of great 
| attractiveness, carrying provisions which 
GUARANTEE 
Reduction of premiums annually. 
Annual Loan and Cash Values. 
Automatic Extended Assurance. 
Paid-Up Assurance. 
Change of Beneficiary. 
Days of Grace. 
Valuable options of Iocreasing Assur- 
ance or Decreasing Cost. 
Payment in Installments or as a 
Annuity. 
Agents Wanted. 


Address the Company. 


Indianepolis, Ind. 





Policyholders Mutual Life Insurance Co. 


The favorable publicity the POLICYHOLDERS’ COMPANY has received makes it no stranger to the insur- 


ance agent and public. 
Your Opportunity, Mr. Agent, to share 
tures incorporated in policy contract. 

HOME OFFICE: 


in the success which is assured. 


Organization of General Agencies now going on throughout the State of Pennsylvania. 
Stock privilege and up-to-date fea- 


721 WALNUT STREET, PHILADELPHIA, A. 
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BUSINESS BOOMING. 
Satisfactory Results Received By Mu- 
tual Life—At Present Gait Would 
Write Quota. 


offices come the report 


From many 
that business is picking up consider- 
ably. This is particularly true of the 


Mutual Life. The company’s field force 
now securing new business at the 
rate of $3,000,000 per week, which is all 
is desired by some of the officials. 


that the plan inaugurated by the 
cempany will prove a winner is evi- 
denced by the above results. 

it is also known that policyholders 
have shown appreciation of the large 

rease in dividends paid during the 


two years in the way of increased 
irance upon their lives. 


“PRAISE FROM SIR HUBERT.” 
Actuary Wolfe Finds Much to Commend 
in Affairs of Southern States Life 
of Alabama. 


S. H. Wolfe, the independent actuary 
of New York City, at the conclusion of 
, thorough examination into the affairs 
Southern States Life Insurance 
Company of Alabama, the executive of- 

es of which are in Atlanta, reported 
Alabama Insure Department as 


of tne 


the 
ows: 
The Southern States Life Insurance 
Company was incoroparted under the 
iws of Alabama by a certificate issued 
Secretary of State, April 16, 1906. 
yustanding capital stock is $100,000, 
f which, with the exception of the 
essary qualifying shares, is owned 
the Southern Securities Company. 
| have prepared a statement showing 








) 1e 


; condition on December 31, 1907, and 
transactions for that year. This 
ment (summarized) as follows: 


Amount of ledger assets, Dé 


cember 31, 1906 $215,751.69 





Income- 
New Premiums. $156,707.76 
Renewal  pre- 
a 76,981.74 
Interest and 
other sources 147,444.71 $381,134.21 
I jursements 
Losses .......-.$ 36,500.00 
Dividends ..... 16,580.49 
Com’s and ex 
nenses 904.896.26 257,976.75 
penses ...... 204, 
er assets 338,909.15 
Gross assets be 357,987.44 
Total admitted 
ee ee 352,751.60 
Total liabilities 
BeSOrvS 400% $186,753.42 
Unreported 
death loss 5,000.00 


Capital stock 100,000.00 
Miscellaneous 
items 


19,005.15 $310,758.55 


Analysis. 

Income Items.—All of the income 
ns are self-explanatory with the ex- 
ception of the last one ‘Advanced by 
General Agency Company and Southern 
Securities Company, $133,119.30.’ Until 
last October the policies issued by this 
company called for the full legal re- 
Under conditions then prevalent 
in the insurance world, no new com- 
pany could have obtained its business, 
paid the necessary operating expenses 
and maintained this reserve solely out 
premium income. It became 
cessary, therefore, to provide some 
means of financing this proposition. A 
tract was entered into between the 
Insurance Company and the General 
Agency Company whereby the former 
turned over to the latter a percentage 
of the loadings on the premiums receiv- 
ed, varying from 90 to $5 per cent. and 
the Agency Company agreed to reim- 
burse the Insurance Company for all ol 
its expenses of operation. At the same 
time the Agency Company executed an 
agreement with the Securities Com- 
pany agreeing to pay an installment of 


serve, 


its 


ne 
I 


THE EASTERN 


twelve and a half dollars a year for 
eighteen years on each share of the 
capital stock of the Securities Company 
which would be issued to the Agency 
Company and sold by it to secure funds 
necessary for the Insurance Company’s 
operating expenses. 
Both Contracts Cancelled. 

“On July 24, 1907, both of these con- 
tracts were cancelled and at the pres- 
ent time the Insurance Company ob- 
tains whatever money it needs in ex- 
cess of the loading on its policies com- 


puted by a modified preliminary term 
method from the Southern Securities 
Company and gives in exchange for 


such advances a certificate of indebted- 
ness by which the Insurance Company 
promises to repay the advances in fif- 
teen annual installments and to pay 
interest at eight percentum per annum 
on the unpaid portions, it being provid- 
ed, however, that such payments are 
to be made only out of the loading on 
the policies. Your Department has 
ruied that no liability attaches to the 
Insurance Company on account of 
taese certificates of indebtedness and 
in preparing the foregoing statement 
this rule has been followed. 

“Mortgage Loans.—All of the papers 
relating to the loans on real estate made 
by this company have been critically 
examined by Philip H. Alston, Esq.; 
his very exhaustive and excellent report 
is submitted herewith. It will be seen 
from it that all of the papers are in 
proper shape and it was deemed un- 
necessary to make any appraisals of 
these properties. The mortgages are 
all for small amounts (which is to be 
commended) and their selection seems 
to have been made with a proper regard 
for the interests of the policyho.ders. 

Automatic Premium Loans. 

“Automatic Premium Loans.—These 
loans have been granted in conformity 
with the provision of the policy con- 
tracts whereby in the event of lapse the 
policy is automatically continued and 
the necessary loan charged against the 
policy. 

“Bonds.—All of the bonds with 
exception of the $16,000 lot issued 
the city of Social Circle, Ga., are on 
deposit with the treasurer of your 
state as required by Section 2599, Chap- 


the 
by 


ter 63, Article 1, of the Code of Ala- 
bama. 

“Bank Deposits—The deposits in 
bank have been verified in the usual 
manner and certificates received from 
ali of the institutions except the First 


National Bank of Lyons. I am convinc- 


ed however, that the Company had 
absolute title to all of the amounts 
claimed by it. 

“Net Present Value of Policies —AI- 


though the rate of interest provided for 
the valuation of policies according to 
the laws is 4 per cent. the company has 
been calculating its reserves on a 3% 
per cent. basis. I have already men- 
tionea that the company is maintaining 
the full legal reserve on its policy con- 
tracts issued prior to last October and 


since that time its contracts provide 
for a modified preliminary term re- 
serve. 
No Official! Notice. 
“Death Claim Unpaid—It will be 





UNDERWRITER. 
WANTED 
WITH LESS THAN ONE-HALF 


THE NUMBER OF LIFE INSURANCE 
AGENTS IN THE FIELD, THOSE 
NOW IN THE BUSINESS AND NEW 
MEN, HAVE GREATER OPPORTUNI- 
TIES THAN EVER BEFORE TO BE- 
COME POSSESSED OF A LARGE AN 
NUAL INCOME FOR LIFE. THE LIFE 
INSURANCE BUSINESS FOR AMBI- 


TIOUS, PROGRESSIVE MEN WAS 
NEVER MORE ENCOURAGING. A 
LARGE, WELL-KNOWN COMPANY 


WANTS AN INTERVIEW WITH MEN 
POSSESSED OF TACT, ABILITY AND 
ENERGY. ADDRESS, “AMBITIOUS,” 
EASTERN UNDERWRITER OFFICE. 


TWO WELL-KNOWN LIFE INSUR- 
ANCE SUPERVISORS FOR’ THE 
WESTERN FIELD; MEN OF HIGH 
CHARACTER WHO FULLY UNDER- 
STAND WHAT WILL BE EXPECTED 
OF THEM AND WHO ARE IN A POSI- 
TION TO EARN $5,000 TO $6,000 SAL- 
ARY PER ANNUM AND EXPENSES; 
TO ADDRESS IN_ STRICT CON. 
FIDENCE, GIVING EXPERIENCE 
AND REFERENCES. “SUPERVISOR,” 
EASTERN UNDERWRITER OFFICE 


noted that in the liabilities there is in- 
cluded one claim for $5,000. The officers 
of the company noticed in the news- 
papers an account of the death of this 
policyholder and although no claim was 
made prior January ist, I have 
charged this as a liability in accordance 
with the usual departmental customs. In 
connection therewith, however, it is but 


to 


just to call your attention to the fact 
that no notice was ever received from 
the beneficiary under this policy. Not- 


withstanding this, however, the officers 
of the company notified the beneficiary 
of the existence of the policy and vol- 
untarily forwarded papers upon which 
the necessary proofs of losses were pre- 
pared. The attitude of the company in 
this matter is to be warmly commended. 

“Interest Accrued on Expense Load- 
ing Certificates——On January Ist, 1908, 
the first ins nent interest was due on 
the certificates of indebiedness issued to 
the Southern Securities Company. The 
company intends to pay this amount and 
from a careful reading of the wording in 
the certificate I am of the opinion that 
this accrued inté is a proper lia- 
bility. 





rest 


“Capital Stock.—As has alreadv been 
pointed out, the entire capital 
with the exception of the necessary 
thirty-three qualifying shares (which, 
however, have been assigned in blank), 


stock, 


is owned by the Southern Securities 
Company. It will be seen. therefore, 
that the certificates of indebtedness is- 
sued by the Insurance Company are 
held by friendly interests. 
General Conditions. 

“The administration of the company 
has been beyond reproach; its treat- 
ment of its policvholders has been lib- 


eral and its payment of its death claims 
(Continued on page 15.) 





MUTUAL LIFE POLICIES 


Are Easiest to Sell 


Because 


Yearly dividends have been increased for the last three years 1906-7-8 
t a rate equaled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equaled by 


f-w companies, and excelled by none. 


Attractive features have been added to standard policy forms. 


Liberal terms offered producing agents under the 1908 contracts. 


information, address, 


For 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


34 Nassau Street, 


NEW YORH, N. Y. 





TATE Matual Life 


Assurance Company 


Wercester, Mass, 








Incerporated 1844, 





Financial Statement, Jan. 1, 1907 


Assets sensescseceees Saree 
RRO Hsé0dds-v00<0% 26,318,347.00 
SURPLUS ..... ... -$2,819,715.19 





A. G. BULLOCK, President. 
H. M. WITTER, Secretary 
Burton H. Wright, Supt. of Agencies 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Huil, President 
J. M. i 





wee, Actuary. 
Theo. L. Allen, Secretary 
Robt. H. Davenport, Asst. Se 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to poiicy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 


79 Milk Street, Hoston, Mas-. 
DYER & FOSS, General Ager 
JOHN H. ROBINSON, General Agent 
53 Broadwa New York 





Southern Life 


Insurance Company 


Ts rte 
Fayetteville, N. C. 
Jan, Ist Assets Ins 
1906 $105,145.03 > 576.500 
1907 202,680.91 3 564.787 
1908 278,140.43 5,737,150 


AGENTS DESIRED 
For North and Svuth Caroli 


Address €, J. COOPER 


General Menager 


aand Georgia 





WANTED 


Stock Salesman:—One who can sell 
life insurance company stock for a com- 
pany that has just increased its capital. 
Good bonus paid on each share sold. 
After stock is placed, if the man has 
made good, the appointment of superin- 
tendent of agents is open to him. Ad- 
dress “B” care Eastern Underwriter. 


A purchaser for an interest in an old 
established life insurance agency in 
New York City. The agency is one of 
the oldest in the city, the company one 
of the best known in the country, and 
every facility will be given purchaser 
to investigate. Address “Agency 2,” 
Eastern Underwriter Office. 


Two special agents to work with and 
assist the manayver of one of the largest 
and best known life insurance com- 
panies. The territory not having felt 
the financial stringency is in excellent 
condition for making records and 
money. Salary and expenses. Address 
“Manager,” Eastern Underwriter office. 


A general agency of an established 
safe and conservatively managed life 
insurance cOmpany for Brooklyn and 


Long Island. Have had twelve years’ 
experience. Address “Brooklyn,” East- 
ern Underwriter office. 


By a gentieman of long experience in 
assisting agents, a position, either in 
the industrial or ordinary field, where 
untiring effort will be appreciated. 
Address “Success” Eastern Underwriter 
office. 
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MICHIGAN AGENCY OF THE MUTUAL BENEFIT LIFE INSURANCE COMPANY. 


ist Row—William Winton, 


Thatcher W. Root, Treo. E. Trombley, Geo. H. Beach. 


2nd Row—R. R. Senseman, O. C. Seelye, Donald Clark (Mgr.), A. S. Johnson.(Mgr.), A. A. Drew (Home Office), C. H. Perkins, F. A. Smart. 
3rd Row—U. M. Chaille, S. M. Reed, S. L. Ulsh, T. Y. Sebring, H. K. Legg, Chas. Van Keuren. 
4th Row—F. C. Campbell, G. H. McKillip, J. A. Pino, G. S. Roby, H. E. Brockway. 


One could scarcely glance at the 
above group of men without recognizing 


material of excellent caliber. They are 
a band of hustlers who represent the 
Mutual Benefit Life in Michigan. Their 
record tells what can be achieved by 
persistent, intelligent industry. A. A. 
Drew, home office superintendent of 


agencies, is also in the group. 


The general agents of the Mutual 
Benefit Life in Michigan are Johnson 
and Clark. Mr. Johnson is now located 
in Buffalo, in charge of the Western 


New York agency, but retains his inter- 
est in the Michigan Agency. His part- 
ner, Donald Clark, who has been a mem- 
ber of the firm September 1, 
1904, has supervision over the Michigan 
force. 

In 1896 the Michigan Agency of the 
Mutual Benefit Life wrote only $422,089 
of new insurance. At the ciose of that 
year, the insurance in force amounted 
to $6,119,480. On April 1, 1897, Messrs. 


since 


Edmunds and Johnston took charge of 
the agency, and produced during that 
year insurance 


iggregating $610,156. A 
steady increase in paid for | 

been shown since that 
amount issued during 
$3,013,407—a gain as compare 


yusiness has 
that the 
gregated 
1 with the 


me, so 
1907 





production of 1906 of $792,764. This 
was a remarkable increase, when it is 
considered that at least fifty per cent. 
of the companies doing business there 
showed a decrease The agency has 
$15,086,987 insurance in force and a 


premium income of $540,756. 
There are few general agencies where 


the esprit de corps is higher than in 


this one. Its motto is “Each for all; 
all for each;” a principle which is car- 


ried out to the letter. Notwithstanding 
this co-operative tendency, individuality 
is stamped on the features of every man. 
A perfect agency organization exists and 
upon no occasion is it necessary to go 
outside for talent. Music—vocal and in- 
strumental—and important topics are 
handled in the most entertaining and in- 
structive manner. As an example of 
what can be “turned out” by this pro- 
gressive band, we give herewith an after 
dinner talk by one of the agents, Wil- 
liam Winton of Ithaca, Mich., entitled 
“IT am—I can—I ought—I must—I will.” 
It would be difficult to crowd more good 
sound sense and inspiration into smaller 
space: 


“1 AM—I CAN—I OUGHT—I MUST— 
1 WILL!” 

By William Winton, of Ithaca, Michigan. 

Gentlemen of the Mutual Benefit: 


The growth of one’s 
ultimate expression of 
a counterpart in the 
pany we represent, and co-extensive 
with that counterpart are avenues for 
our thought and consideration to which 
I invite your attention. 


In the earliest moments of childhood 
out of the “common feeling’ that we 
have with other children, develops an 
assertive principle; it is the first ex- 
pression of the soul, the first feeling of 
individuality; it says “I am,” while I 


personality, the 
one’s self, has 


Grand Old Com 


hold many things in common 
others I am nevertheless a distinct per- 
sonality. Fellow agents of the Mutual 
Benefit, of all the companies doing busi- 
ness to-day on the Legal Reserve basis 


with 


we have the distinct right to say “we 
are.” We are in common on many 
points with other companies, but on 


others of the most vital importance we 
are different, having a distinct mission 
to perform in extending the benefits of 
mutuality backed by prudence, econo- 
my, equity, and each of us has the right 
to say with emphasis, with enthusiasm, 
with conviction, “I am a representative 
of the Mutual Benefit Life Insurance 
Company.” 

The second step follows very closely. 
If I am, then I have possibility; there 
is room for me, there is particular room 
for my company, and if I am “I can.” 
“T am” and therefore “I can”’—I can 
make my influence felt, I can extend 
the benefits of this purely Mutual Com- 
pany, whose standard and ideals have 
never been surpassed. “I am,” there- 
fore “I can.” 

But out of possibility, out of present 
opportunity, the feeling of the impera- 
tive is developed: if I can then “I 
ought.” It becomes a duty; not only 
a privilege, but a sacred duty to ex- 
tend my company’s influence, a duty 
I owe to humanity, a compelling debt 


of obligation, a duty to the company 
and a duty to my highest manhood, 
into whose fulfillment and expression 


I should place my highest nature, my 
purest motives. “I am,” therefore “I 
can,” therefore “I ought.” 


But even 
fullness of 
conviction 


this high plane is not 
pertection, the 
grows, grows in intension 
and in power. If “I ought,” then “I 
must.” I cannot delay, the work must 
be done, propoganda of our gospel must 
begin, the message must be directed, 
carried, used among those for whom 
it was intended. Only so will purposes 
be served, ideals be conserved, victory 
organized and defeat be annihilated. “I 


the 
imperative 


am,” therefore “I can,” therefore “I 
ought,’’ therefore “I must.” 

But this leaves the assertive prin 
ciple, the soul, without complete 


ex 
pression. Convictions and beliefs must 
be realized, practices become actualized 
If “I must” then “I will.” I will make 
my influence felt, “I will” extend my 
company’s message, “I will” represent 
her character, her unimpeachable in 
tegrity before the world till men every 
where shall know and have opportunity 
to insure their lives, their estates, their 
incomes, their hopes and plans in this 
great fiduciary trust organization, which 
has never betrayed a trust. 


Fellow agents in 1908, as we t 


; ; ake oul 
company’s time-honored practices, he! 
absolute guarantees, her policy con 
tracts into the field of the present yea 
may we be those who crown their lives 
with action, concerted and Strong, may 
we each say: “I am,” therefore “] 
can,” therefore “I ought,” therefore “I 


must,” and therefore “I will.” 


Additional Life News on Page 12. 
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Work. 


He who works, wins wages. He who 
waits for fickle fortune, who believes in 
luck, who expects sometime, in some 
way, to get a large return for little or 
no expenditure, will always wait and 
never be any better off. Because you 
are, in a sense, your own foreman, are 
master of your own time and the most 
independent of all workers, is that any 
reason Why you should dilly-dally along, 
working only five hours a day and per- 
haps not more than three days a week? 
And then you grumble about the small 
returns. The agent is his own master 
and he does not have to come or go at 
the sound of a shop bell or whistle. He 
is free to live a happy, independent life, 
and can roam at his own sweet will, 
learning the ways of the world and 
gaining knowledge from day to day. 
Eight hours a day is all the company 
asks of you. Don’t sleep on the road if 
you expect to succeed in this business. 
You must work, work all the time.— 
Colonial News. 

P. J. Cox, superintendent of the Chi- 
cago No. 6 district of the Prudential 
tendered a banquet to his staff at the 
Great Northern Hotel on Saturday even- 
ing, March 14, to celebrate his twentieth 
anniversary with the company. Besides 
the members of his staff there were 
about forty invited guests present. The 
Home office was represented by Super- 
visor Frederick A. C. Baker and Division 
Manager Wm. J. Graff, who presented 
Mr. Cox with his certificate and badge 
of membership in the Prudential Old 
Guard, Class D. After the dinner sev- 
eral letters from the officers of the com- 
pany were read, highly complimenting 
Mr. Cox on the record that he had made 


with the company during the twenty 
years. Superintendent Kenny of Chi- 
cago No. 4, on behalf of the Chicago 


superintendents, presented Mr. Cox with 
a beautiful loving cup suitably inscribed. 
There were a great many speeches made 


during the evening by the different 
superintendents and Mr. Cox’s associ- 
ates in the business during the last 


twenty years, all of which were eulogis- 
tic and complimentary of the work ac- 
complished by the host. 

Twenty-five superintendencies of the 
Prudential which lead in actual indus- 
trial increase for the year to and includ- 
ing the week of March 9th: C. W. 
Godfrey, New York 2; C. V. Dykeman, 
Long Island City; C. M. Yoder, Phila- 
delphia 5; B. R. Cosby, Parsons; P. F. 
Kielty, Wilkesbarre; W. E. Quinlin, 
Pottsville: F. B. Reilly, Brooklyn 5; T. 
S. Husk, Hoboken; A. X. Schmitt, Chi- 
cago 2: A. Huebner, New York 5; W. F. 
Hardy, Philadelphia 2; V. W. Kenney, 
Baltimore 3; E. E. Litz, Omaha; C. R. 
Showalter, Milwaukee 2; R. J. Pedrick, 
Philadelphia 9; G. W. Lamson, Chicago 
5: C. Boni, Newark 3; F. A. Diehl, Al- 
lentown 2: 4H. Shabshelowitz, Fall 
River; W. J. Summerell, Chicago 9; 
D. Reinharz, New York 7; C. A. Dun- 
lavey, Philadelphia 10; J. P. Kelly, 
Orange; D. F. McGillicuddy, Chicago 8; 
J. Gibson, New Brunswick. 





Agent Rudolph Beran of the Milwau- 
kee No. 2 district of the Prudential of- 
fers some excellent advice regarding 
the writing of large amounts of Ordin- 
ary insurance. He suggests that each 
man ask himself these two questions: 
“1. How many applications have I writ- 
ten for $5,000? 2. How many appli- 
cants could I have written for $5,000, 
$3,000 or $2,000, where all I approached 
the applicant for was $1,000 or possibly 
$500. When we can satisfactorily an- 
swer these questions I believe the prob- 
lem will be solved.” 


Superintendent Frank B. Jacques of 
the Fort Johnsbury, Vt., district of the 
Metropolitan, is one of the hardest 








workers On the pay-roll of the company 
and it is only a question of time until 
Frank will preside over a much larger 
district, where his ability will have 
greater scope. 

Of Superintendent F. J. Johnson, of 
the new San Francisco district of the 
Prudential, the Record says: “To his 
new place Mr. Johnson brings the fruits 


of long experience and exceptionally 
fine talents. We wish him great suc- 
cess.” 


Talking about record, a word should 
be said in favor of Superintendent Oliver 
M. Jenks of the Wilmington, Del., dis- 
trict of the Metropolitan. Jenks is no 
“yeller.” The staff is there, and a 
mighty efficient one it is. We are mak- 
ing lots of smoke just now, the fire 
comes later, then look out for the bon- 
fire and our standing in the Division, 
says a member of the district. 


The Ladder of Fame writers of the 
Life Insurance Company of Virginia for 
the week ending March 9 were: Wal- 
lace, Laurens, $5.10; Kearns, Concord, 
$3.40; Lightfoot, of Columous, $3.34; 
Beasley, Savannah, $3.05; Holloman, 
Henderson, $2.40; Batastini, Columbus, 


$2.30; Gupton, Henderson, $2.15; Gon- 
zales, New Orleans, 2, $2.15; Morrison, 
Asheville, $2.05; Rushing, Augusta, 
$2.05. 

There is a class of men in the in- 


dustrial business who will make a suc- 
cess no matter where they are placed. 
We all know and esteem them. They 
are good soldiers, they go where they 
are needed most, North, South, East or 
West. Superintendent Alan W. Thomp- 
son of the Niagara Falls district of the 
Metropolitan is one of them. He has 
been located in many sections of the 
metropolitan territory and has always 
made good. 


Superintendent J. A. Wilson of the 
Metropolitan’s East Liberty-Pittsburg 
district has just removed from the cor- 
ner of Penn and Sheridan avenues, to 
the magnificent offices in the new Wer- 
ner Building. It is always an indication 
of prosperity when larger quarters are 
required in an industrial office. Luck 
and large increases be with you “Jim.” 


The leaders in the White Banner con- 
test of the Colonial to and including 
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March 21, are: Norristown, G. W. 
Fenimore; Long Branch, J. F. Condon; 
York, D. M. Hunter; Jersey City, W. L. 
Griffin; Easton, J. W. Allbritton; 
Harrisburg, E. W. Cranmer; Newburgh, 
J. G. Walsh; Bayonne, S. Zeniker; MiJ- 
dletown, R. H. Galloway, Jr.; Camden, 
J. T. Evans. 





The steady improvement shown in 
the earlier weeks of the new year has 


been greatly accentuated within the 
last month, and the Colonial, has the | 
satisfaction of saying tuat its per 


capita issue of business since the year 
openea has been the largest in its his- 
tory. The Ordinary Department never 
received a greater volume of business 
than since 1908 began, all of which 
speaks for a bright future. The com- 
pany operations with the most compact 
organization and the changes in the 
agency staff are very few. 


The supreme high chief producer of 


the Union Life of Canada is D. J. Scott, 


manager, Winnipeg, while H. 
Evans, supervisor; W. J. Paterson, in- | 
spector of agencies; Charles Young, 


inspector, and J. E. Rousseau, inspec- 
tor, rank as high chief producers. 


Cole | 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
Ou, Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 





capacity, establish his claim to the 
highest position in the field. It is 
within his certain reacht The oppor- 


| tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue. 
New York City. 


The Metropolitan staff of the Macon, | 


Ga., district was never doing 
work than at the present time. Since 
the advent of G. H. Phillips, as super- 
intendent, a radical change has been 
inaugurated, every man on the staff is 
on his mettle. Assistants Jones, Head 
and Hipp at the detached points, are 


hustlers and Macon is going to do some- | 


thing in the division for 1908. 


Superintendent A. J. Tucker of the 
Oakland, Cal., district of the Prudential, 
who was a very successful assistant in 
Philadelphia No. 3, is receiving con- 
gratulations on his promotion. He has 
had the benefit of the teachings and 
practices of one of the ablest super- 
intendents in the employ o.: the com- 
pany, Superintendent E. J. Pritchard. 





Records are being smashed and new 
records made in the Johnstown, Pa., dis- 
trict of the Metropolitan. The city is 
not of any great size either, but then 
the men are there, and that averages 
up for lack of population. Superintend- 
ent D. G. Kyle knows good men, knows 
how to train, encourage and assist the 
members of his staff and that, after 
all, is the secret of success. 





INDUSTRIAL INSURANCE IN NEW YORK STATE 


Figures issued by the New York Insurance Department show the following 
results as regards industrial insurance in the Empire State during the year 


1907: 

In force Issued 

Dee. 31°06 in 1907 
Germania ae 
Metropolitan 258,949,253 $40,853,377 
COMMER] 20.06% 3,064,371 3,694,014 
Columbian Nat. *1,053,607 30,467 
John Hancock... 103,071,492 15,134,858 
Prudential ..... 209,339,195 46,809,601 


In foree Premiums Claims 
Dee. 31°07 Received Paid 
$232,211 $7,895 $7,930 
265,182,974 8,827,758 3,464,241 
4,017,741 140,123 66,370 
10,937 3,096 5,129 
105,940,394 4,079,479 1,577,385 
218,718,939 8,322,021 3,302,285 


*Industrial business reinsured in Metropolitan. 





The attention of Reliable Agents in search of desirable contracts is called to the 


JOHN HANCOCK 


Mutual Life Insurance Company 
OF BOSTON 


S. H. RHODES, President 


ROLAND O. LAMB, Vice-President 


WALTON L. CROCKER, Secretary 


None but the best forms of Life, Endowment, Term and Instalment Policies issued. See our 
Optional Annuity Policy. Good Agency contracts to the right men. 


FRANCIS MARSH, Manager for Eastern Massachusetts 
John Hancock Bldg., 202 Devonshire Street 


GEORGE H. STIMMEL, General Agent, 220 Broadway, New York 


better | 





OVER 
25,000 PEOPLE 


Have Bought 


The NEW 


Low-Cost 
Life Insurance 
Policy of 


The Prudential 


We want Agents. 
We Want Managers. 
We want YOU! 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey. 


JOHN F. DRYDEN, President. 
NEWARK, N. J. 





| Home Office, - - 





The Call Of 
Modern Times 


in life insurance is for a Fixed Low 
Rate, a Clear Liberal Contract and 
Perfect Security. 
ESTIMATES ELIMINATED 
DIVIDENDS DISCONTINUED 
EVERYTHING GUARANTEED 
in the Massachusetts Low Premium 
(**Non-Participating’’) policies issued 
only by 


The Columbian National 
Life Insurance Company 


176 Federal Street, Boston, Mass. 
WRITE FOR TERRITORY AND TERMS 





I regard The Eastern Underwriter as 
one of the very best for the agent and 
agency. It is full of good things which 
every insurance man should know.—C. 
E. Shimp, 526 Washington Trust Build- 
ing, Washington, Pa. 


Will say that we have read The East- 
ern Underwriter with interest and it 
certainly measures up fully to the stan- 
dard of the best insurance journals.— 
Bagley Willet, General Agent, Penn 


Mutual Life Insurance Co., Atlanta, Ga. 





THE EASTERN 
UNDERWRITER. 


This newspaper is owned and pub- 
lished every Thursday by The East- 
ern Underwriter Company, a New 
York corporation, office and place of 
business, 105 William street, New 
York City. B. F. Hadley, President; 
T. H. Swartz, Vice-President; G. A. 
Watson, Secretary and Treasurer. The 
address of the officers is the office of 
this newspaper. Telephone 2497 John. 





B. F. HADLEY, G. A. WATSON, 
Editors. 
SWARTZ, 


Business Manager. 


Subscription Price, $3.00 a year; 
Single Copies, 15 cents. 


Entered as second-class matter Jan- 


uary 4, 1907, at the Post Office at 
New York, N. Y., under the Act of 
Congress of March 3, 1879. 

AGENCY PROTECTION. 

Of more than passing interest is the 
non-brokerage announcement of the 
New York Life Hereafter business 
written by salaried employes of the 
company (other than field men), 


and business written by brokers must 
be placed through agents permanently 
employed under a commission arrange- 
ment. 

It is further stipulated that all corres- 


pondence from policyholders or prospec 


tive advantages accruing through ma- 

turing claims, etc., must be given over 

to whole-time commission agents. 
That is tantamount to saying the 


compensation on all business placed in 
the New York Life hereafter must 
1 or 
No attempt is 
which 


go to 
commission 


regular license 


company 


the 


the 


agents of 


made to regulate any agreement 


commission agents may make for secur- 





ing business through brok but it at 
least makes the agent master of the 


situation 


The originator in “agency protection” 
as regards non-acceptance of business 
from other than regularly contracted, 
whole-time agents is John I. D. Bristol, 
New York City, general agent of the 
Northwestern Mutual Life. The notice 
was issued May 15, 1893. At the time 
it was deemed an imprudent step. A 


after it was adopted by the 


company. A heavy loss in business was 
predicted, but instead a steady increase 
fact it is 


maintained, and in 


noteworthy that the company has shown 


has been 


a larger gain in insurance in force dur- 
ing the past two years than any other 
company. 

The wisdom of the step taken by the 





New York carried 


out, 


Life, if 


ly demonstrated 


resolutely 





before 





1908. 


INVITATION 

The letter 
president 
New York 


hardly characte 


Darwin P. Kingsley 
New York Life, 


printed elsewhere, is 


to a 


of the 


naner 
paper, 





tic of that talented 


insurance official. Unintentionally, 


does an injustice to some 
visited Albany 


no doubt, he 


company officials who 


at the request of Governor Hughes. 


THE EASTERN 


Some of them, at least, have no desire 
to see even the Fancher Bill 
consequently their visit to Albany could 
not be construed as being in its behalf. 
They were asked to attend a conference 
at the request of Governor Hughes, and 
at that conference individually 
asked for an expression of opinion re- 
garding proposed changes in Section 97. 
If we rightly would 
have been better for the success of the 
movement had invited. 
At any rate the trip to Albany was with 
no desire of interfering with New York 


passed, 


were 
are informed, it 


they not been 


State affairs. 


USING LITERATURE. 


“STRIKE” 


A certain individual here in New 
York is writing various life insurance 
companies that he is about to begin 


publication of a series of articles giving 


inside information relative to a 
ny with which he was at one time c 
The to secure suffi- 


cient patronage to enable the promulga- 


compa- 
n- 
nected. purpose is 
tion of the work with profit to the pub- 
Just how this bid will 
ceived by company executives 
only surmise, but that such a pernicious 


be re- 


can 


lisher. 
we 


business should be discouraged is be- 
yond question. It should be borne in 
mind that even where there is little to 


write about, seemingly plausible matter 
can be 
duction” is 


gotten up, if the “price of pro- 


satisfactory. 
head, to our knowledge, 


One company 





answering a rather caustic and impudent 
intimation that it was up to companies 
to have this literature circulated, wrote 
that had no 
defamatory 


a curt letter his company 


interest in spreading lit- 


erature’regarding another company and 


that speaking from a personal stand- 
point he must condemn the proposed 
move in the severest terms. 

This, seems to us, should be the at- 
titude generally. A discharged, dis- 
gruntled ex-employe, with imaginary 
grievances, can as a rule trump up a 


fairly good case for sympathy, until the 
other side is heard. In this instance, if 
manage 


do 


rightly informed, the present 
ment of the company had nothing to 


the 
whole 


with issue. 
The 


proposition to let alone 


points at 


thing seems like a good 


COLLECTIONS AND 


CONSPIRACIES. 


Executive officers of life insurance 
companies have been called upon to 
deny so many silly rumors which have 
gone the rounds that when anything 
new in the “sensation” line comes up 
there is a tendency to pass the ques 


tion over as unworthy of consideration 
the 


of 


Senator 
the 
the United States Senate that 


Such was attitude when 


Follette Wisconsin made 
charge in 
life insurance companies aided in bring- 
ing on the panic last October by draw- 
ing down their bank balances in various 


sections of the country. A letter sent 
out by a company to its general agent 
was cited as evidence sustaining the 


charge. 
From inquiry at the office of the com 
that the 


been con- 


pany referred to it appears 


had 
forming strictly to the rules of the com 


agency in question not 


pany regarding prompt remittance of 


receipts, and the letter was written for 


UNDERWRITER. 


the purpose of prodding up the man- 
ager. That was the extent of the “con- 


spiracy” on the part of this particular 


company. 

Now it would be something criminal 
if a life insurance company should ask 
its field men to turn receipts into the 


home office, where they belong, with 
something of a reasonable degree of 
regularity. Just why funds should be 


held up by the general agent or man- 


ager beyond a reasonable time for col- 
lection is not clear. 
Even if companies had been unusu- 


ally exact in regard to remittances dur- 
ing the latter three months of 1907, it 
have caused any apprehen- 
collec- 


should not 
Collections! collections! 
tions! That was the slogan in nearly 


every branch of business, a fact which 


sion. 


certainly could not have been over- 


looked by a man like Senator La Fol- 


lette. In addition to paying the ordi- 
nary sums for death claims, surren- 
dered and matured policies, heavy 
drains were being made for cash loans. 

Several companies which we could 
name have realized the necessity of 
controlling their income and have pro- 
vided for daily and weekly reports, 


which after all is better for the agents. 


The Power of Purpose. 

It is possible for the life insurance 
worker to have but little results, owing 
to the half-hearted or incomplete 
method of his labor. One who desires 
to be a successful agent must put his 
whole soul into one company and into 
the work of that company. 

The agent who is half-hearted, is like 
the Indian who took one feather, laid it 
on a board and slept on it. In the morn- 
ing he remarked, “white man_ say 
feather bed heap soft; white man fool.” 

In the great business of life insurance 


where the boundary lines are illimit 
able, and where the material is inex- 
haustible and where every follower of 


the craft has equal advantages accord- 
ing to his sphere, he is only half an 
agent who is satisfied with a sufficiency 
rather than a surplus. If you set to 
work resolutely, persistently, honestly 
with a good conscience to make things 
happen, they are going to happen just 
about that way. And on the other 
hand, if you take things easily and sit 


down and wait for things to happen, 
they’ll happen. The world is what we 
make it. Forward then: forward in 
your personal work for insurance. For 
ward in securing co-workers and our 
word for it, your agency will be a suc- 


cessful one 


Making Good. 


Pittsburg 
report 


Pipes & Foehl, 
for the Prudential, 
increases in business paid for during 
the first two months, being 25 per cent. 
in excess of the same period last year, 
says Insurance World The Pittsburg 
agency on the basis of business paid for 
during February ranked fourth on the 
company’s honor roll. For the first two 
months it ranked sixth as to gross paid 
business and fifth as to net increase in 
insurance in force. For the past two 
weeks Mr. Pipes has been absent in the 
northern part of the state planting 
agencies, where he has been meeting 
with remarkable success. 


managers 
substantial 


Will Pull Out of Missouri. 
President Paul Morton of the 
able Life is quoted as saying that 
less the salary limitation law cf Mis- 
souri is declared unconstitutional, the 
Society will withdraw from that State. 
Thus far the chances favor the com- 
panies in fight against the enforcement 
of the law. 


Equit- 
un- 
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Good Appointments. 


B. Allen will on April 1st, become 
manager of the Ordinary Department of 
the Prudential, for the state of Virginia, 
with headquarters at Richmond. Mr, 
Allen is no stranger to the company, 
having previously represented it with 
distinguished success as manager for 
Eastern North Carolina. 

Mr. Allen’s insurance career dates 
from May 1899, when he became a 
soliciting agent for the Equitable. In 
1900 he was made district manager for 
the same company, with headquarters 
at Asheville, N. C., and remained there 
until he started with the Prudential in 
1901. In 1905 Mr. Allen resigned to take 
the position as agency manager of the 
Greensboro Life Insurance Company 
a new North Carolina company, which 
flourished under his supervision. Whil« 
Mr. Allen is a man whose natural abil- 
ities would make him successful in any 
line of business, his greatest achieve 
ments have been in the field of life in- 
surance, and it is predicted that under 
his supervision Virginia will soon be- 
come one of the most productive states 
in the Southern Division of the com 
pany. 


Claude A. Vaden, formerly manager at 
Norfolk, Va., has been promoted to the 
more important position as manager of 
the company’s Ordinary Department at 
Wheeling, W. Va., and assumes charge 
of that office on April Ist. Mr. Vaden 
is twenty-eight years old, a native ot 
Virginia, was formerly in the service of 
the South Atlantic Life, afterwards con 
nected with the Mutual Benefit Life. 

He believes the profession of life in 
surance to be of the highest calling and 
that it offers a greater field for advance 
ment than any other business. It is M! 
Vaden’'s purpose to develop and organize 
the northern part of West Virginia to 
the fullest extent, as he recognizes that 
a great agency is only built up through 
a well managed staff of productive 
special agents. 





W. H. Sargent, secretary of the Mas 
sachusetts Mutual Life has just return 
ed home from a trip through the South 
and West, visiting the agencies of the 
company. In Chicago he was tendered 
a luncheon by L. Brackett Bishop, local 
manager, at the Hamilton Club, the Chi 
cago staff being in attendance. Mr. Sar 
geant speaks in enthusiastic terms of 
the improved conditions prevalent 
throughout the territory visited 


The Phoenix Mutual Life is to be 
congratulated on again securing the 
services of C. A. Wardle who sometime 
ago deserted the ranks of the company 
to engage in the automobile business. 
Mr. Wardle who was a pronounced suc- 
cess at Catskill, N. Y., will soon devote 
his talents to aid in building up Man- 
ager W. C. Johnson’s New York office 


Announcement is made by the Pitts 
burg Life that after April 15 the com- 
pany will not issue disability certifi 
cates in connection with life policies 
This step is taken because the company 
has established an accident department 
which will take care of the disability 
features. ‘ 

George G. Haven, the long-time prom- 
inent banker of this city, whose death 
occurred early last week, was a director, 
among other institutions, of the Mutual 
and the Washington Life Insurance 
Companies. 


The Old Colony Life Insurance Com- 


pany of Chicago is moving its offices 
from the second to the fourth floor of 
the Old Colony building. 


Advices from St. Louis are to the ef- 








fect that affairs of the Great American 
Life are getting along nicely and it is 
expected that business will be com- 


menced shortly. 
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FIRE INSURANCE DEPARTMENT 


MUST SIGN PLEDGE. 


Brokers Have Until March 31 in Which 
to Secure Certificates from Subur- 
ban Association. 

Brokers in the Metropolitan territory 
are in receipt of a circular from the 
Suburban Fire Insurance Exchange of 

which the subjoined is a copy: 

“We call your attention to the fact 
that the 31st of March has been fixed 
as the date after which no brokerage 
will be allowed on policies insuring 
property located in the suburban terri- 
tory, except to those who hold a certifi- 
cate issued by the Suburban Fire Insur 
ance Exchange. 

“If it is your purpose to take a certifi- 
cate from this Exchange, you are re 
spectfully requested to fill out and sign 
the enclosed application and broker's 
pledges, and send the same to the ad- 
dress given below, and a certificate will 
be issued to you for which no fee will 
be required.” 

The pledges referred to read thus: 

‘Brokers’ Pledge, Class I: In consider- 
ation of the commissions or brokerages 
at the current rate that may be fixed 
and established for the time being by, 
and to be paid by members of, the Su- 
burban Fire Insurance Exchange, I here- 
by promise and agree that I will not, di- 
rectly or indirectly, make any rebate to 


the assured nor directly or indirectly, 
pay to or divide with any person noi 
holding a broker’s certificate, any com- 


mission or brokerage, nor will I receive 
from any company or agent, directly or 
indirectly, any remuneration for busi- 
ness placed with them in excess of that 
permitted by the rules of the Exchange. 

“Brokers’ Pledge, Class II: In con- 
sideration of the payment to be made to 
me of an additional five per cent to the 
commissions or brokerages as provided 
for in Brokers’ Pledge, Class I, signed 
by me, I hereby promise and agree in 
1ddition to said pledge, that in placing 
insurance, I will give the preference to 





the members of the Suburban Fire In 
surance Exchange, and that I will-not 
place any risk with those not members 


unless I cannot secure sufficient insur 
ance on such risks from members of the 
Exchange, in which case I agree to file 
with the manager of the Exchange, with 
in one week of so placing, a list of such 
outside company or companies in which 
same has been placed, with the name of 
the assured, location of risk and the 
amount of insurance given them.” 


FIREPROOF MATERIAL CONTEST. 


Prizes Offered In Connection With Ex- 
position to be Held in Italy for Non- 
inflammable Buildings. 


Consul Albert H. Michelson, of Turin, 
reports that, in view of the damages 
caused by fire to previous international 
expositions, the Italian executive com 
mittee of the International Exposition to 
be held in Turin in 1911 has instituted 
an international competition to test the 
relative merits of various materials and 
processes, whereby the timber and tex- 
tile to be used in the construe 
tion of the buildings of the said exposi- 
tion may rendered noninflammable 
The consul describes the plans: 

The fireproofing materials in question 
will be divided into those for the protec 
tion of timber and those for the protec- 
tion of For timber a speed) 
and cheap method of superficial coating 
will be perferred, although other pro- 
cesses will be given every consideration 
The timber treated must not be render 
ed unfit for polyechromic decoration of 
any sort. Tissues must be treated in 
such a way as to impair least their 
strength, elasticity and cohboring. 

Materials, whether destined for the 
protection of timber or tissues, must be 
furnished, free of all charges, to the 
“Direzione del Laboratorio di Chimica 


tissues 


be 


tissues. 


Docimastica del Regio Politecnico di 
Torino,” before September of this year, 
and must be supplied in sufficient quan- 
tities to protect at least 50 square 
meters (538 square feet) of timber or 
tissue, as the case mav be. 

The executive committee states that 
it reserves the right to purchase such 
fireproofiing materials as shall have 
been judged worthy of an award, in 
quantities sufficient for the protection 
of all exposition buildings. Competitors 
are therefore required to forward with 
their samples a statement setting forth 
the amount of material they will engage 
themselves to supply, and the price 
thereof, c. i. f. Turin. 

The awards which the jury itself has 
at its disposal consist of two gold and 
two silver medals (the first and second 
prizes for each of the two classes of 
materials mentioned), and $800 in cash, 
o be distributed among such competi 
tors as the jury may deem especially 
worthy of reward on account of research 
work performed by them, or on account 
of noteworthy results produced. 





GETS CHOICE BUSINESS. 
German-American Reinsures All. Risks 
of the Indianapolis Fire Insurance 
Company of Indiana. 


After nine years’ existence the Indian- 


apolis Fire, of Indianapolis, has rein 
sured its entire business with the Ger- 
man-American Fire of New York, 


the 
transaction being consummated by Presi- 
dent Meyer for the Indianapolis and 
Western, Manager Sage representing 
the New York City corporation. 
Formed in 1899 the Indianapolis Fire 
had a capital of $200,000, and transacted 
business pretty generally throughou 
the northern section of the country 
At the beginning of the present year 
gross assets were $550,269, and its net 
surplus $58,007. During 1907 it 





its 


collect 


d in premiums $352,765, and had a 
gross income of $378,811. It paid $193, 


285 for losses, and $168,345 for expenses, 
the combined and expense ratio 
being 102.4 per cent. At the close of 
1904 the company’s net surplus was 
over $100,000, after paying a six per 
cent. dividend. It was hit badly at San 
Francisco and kas had a rather heavy 
run of losses since that time. Never 
theless the average business of the in- 
stitution is good, and the German-Am- 
erican has done well in corralling the 
reinsurance, 

The Indianapolis Fire, was a member 
of the Western Union and had five gen 


loss 


eral agencies. Its representative in the 
Metropolitan District was T. Y. Brown 


& Son. 
VIRGINIA LEGISLATION. 


Little Likelihood That Insurance Bills 
Will Come Up at Special Session. 





ginia 
yes- 


n adjoined session of the Vi 
Legislature was held at Richmond 
terday and will continue until 
two pressing matters are disposed of 
While two of the insurance measures 
considered during the regular gathering 


one or! 


may come up, it is not deemed prob 
able that they will. The Williams bill 
adopted by the House, was beaten in 
the Senate. The firemans’ pension bill 
passed both branches of the Legisla 
ture. As it parallels the South Caro- 





lina law, which was declared to be un- 
constitution, underwriters are not 
greatly concerned over it. The third 


measure—that offered by Assemblyman 
Hunt, provides that in the settlement 
of losses the burden of proof rests wpon 
the companies and not the assured 

Harrison Goes With American of 

Newark. 

Gessner Harrison, of Richmond 
hitherto the Virginia special agent for 
the Phenix, of Brooklyn, has taken th 
special agency of the American of New 
ark for Virginia and the Carolinas. 


UNDERWRITER. 


PASSING OF CHINA MUTUAL. 
Decline Contemporaneous With Amer- 
ican Shipping—Heavy Losses and 
Shrinkage in Values Fatal. 

The China Mutual, one of the old-tim« 
Massachusetts marine insurance com- 
panies, last week passed into the hand 
of a receiver. Indeed it is a matter of 





general surprise among the fraternity 
that it has losted so long, for its exist 
ence has depended upon a_ slender 
thread for the past few years. The dé 
cline of this old company, for it com 
menced business in 1853, may be said to 
be contemporaneous with the gradual 


decadence of American shipping. At 


one 











time the company had clean assets of 
over a million and a half Its unde 
writing experience during 

alone was sufficient to re 

tinued existenc precarious 

shrinkage in the value of its securiti 
composed chiefly of railroad stocks 
made its condition hopeless. Strenuous 
efforts were made to reinsure the com 
pany in the Atlantic Mutual and else 
where, but without avail. The China 
Mutual did a general marine insurance 


business and was licensed only in Mas 
sechusetts. It nevertheless covered con- 
siderable territory in its operations par 
ticularly in Canada, but of late it ha 
reinsured the greater part of its risks 
The “mutual” was a misnomer to all in 
tents and purposes, for its policies hav« 
been issued for many years back on a 
non-participati basis. Arthur D. Hill 





ndertaker. 


he official 


STATUS OF WESTERN AFFAIRS. 


Accounting of Guardian and Southern 
Transferred to Home Offices—John 
E. Hendry Continues. 











Chicago, March There has beer 
iderable ] this city as to the 
of th E. Hendry genera 
of the Guardian and Southert 
announced from New York that 
the department would be discontinue 
and Mr. Her would be supervy g 
field man. . Mr. Hendry’s vis 
President Dickson at New Orl s 
seems this edict was somewhat m« 
fied The accounting will be “ans 
red to the head offices but it is stat 
hat Mr. Hendry will continue to 
the underwriting and the dailies 
be sent to him and later transmitted 
the head offices. 

R. J. Hirsch of Mr 
Hendry’s chief special pra 
tically made arrange yme 
a full partner to th 
office and field, all iry to 





operate surplus line 
which he has in his ¢ 
run the Chicago business 
agreement Dean A i 
Ind., entered the field s 
came the mixup resulting 
igning followed by 

t going with 
tional. This 
man, C 








leaves 





DEATH OF D. C. OSMUN. 


Former Well-Known Western Manag€ér 
Passes Away—Had Been III For 





Several Months. 

After an illness extending over sever 
al months, Daniel Cordit Osmun, a well 
known western fire underwriter, died a 
Washington, D' C., on Sunday last He 
Was seventy-four years of age, and 
leaves a widow and one son, the laiter, 
Daniel C., Jr., being a special agent in 
the Pacific Coast field torn in Fas 
Orange, J., Mr. Osmun went to Ch 
cago nea fifty years ago. He entered 





the fire insurance business and held 





several promi posts, his latest being 
western man for the Imperial Fir 
London; when the company reinsured 
Mr. Osmun was given a position with 
the Western Union, but r ied this 





position some years ago, and has sine 





y 
been living quietly at Washington He 
was a Mason and a en r of the 
Union League Club of Chicago 

Funeral services were held Tuesday 
afternoon, interment ng in the Ros« 


dale Cemetery, Orange. 


BOSTON LOSSES HEAVY. 


Over Two and a Quarter Millions Dur 
ing 1907—Three Fires With Loss of 
Over One Hundred Thousand. 


artmel 


annual 








rma ») the minutia So far 
is the f is concerned, the chief 
intel lies ir s disclosur hat 1907 
had n y1 he largest number of 
1larms in a decade exceeding those of 
1906 by nearly 1,500, but the total loss 
n the city was $2,296,525, the heaviest 
ir I eal with tl ( lf 
whic as $200,000 1 

ndividual los amoul! 

there being in all three fir 
exceeding $100,000 


LEAD THE SIMPLE LIFE. 
Secretary Coit of New York State As- 
sociation to Become a Country 
Gentleman. 








W he ) May first, his resignation 
is secre of t Underwr s Asso 
clatio! f New \¥ Sta t yme € 
e¢ e, Secreta ( K. ¢ will qu 

» strenuous a fire underwrite 
ul n a < nti ze! al His 
nothe iw OWNS al xtensive farm 

out of Dayton. Ol al s anxious 
Mr. ¢ t assume manag t 
co ) Se¢ i S epend 

I Ve 0 and 0 a t to iké 

ea make m tl env he 
New Yo pe l 


AN INTERIM AGREEMENT. 
Local Agents at Washington Working 
Along New Lines—Hopefui of Suc- 
cess for New Plan. 











i Ss I ating as € 
I iwn up fo he eg n of 
Distric f ( imbia, was fea l 
Washing I ippo a con 
| 1 \ in ior 
di h itorv in 
un i I moralizat It 
s 1 I new ag ler 
i la I l su is 
x pec ither oO g over until 
ympal ig special and cal 
gents can f Ip i defini irrang 
me for ha ng ld 
The propos ig as outlined 
s said to ha ! s of the ven 
v-fiv eading ag oO I District, 
who co r is ghty per Ceé of 


TO MEET AT ATLANTIC CITY. 


Annual! Gathering of the South Eastern 


Tariff Association to be Held North 
This Year. 

The a lal gat zg Oo Sou 
is Tariff As cla \ € 
it t Marlborough-Blenhe H A 
int ( N. J gzint g May 7 








Af te i ef exister iffairs of 
e Su is Line Ass Tat? 0 nicagzo 
being closed up I organizatior 
vas forn brad ) Wes 
ern Union Compa s vas scar 
y launched when the § Fra sco 
é flagration « irred a n e 
s ) npanies begar is abo 
ans for redu gra ul is 
I ) es am Wood, t) 
1 etary As itio s 
now s etary of the Cos an Fire 
oO his city 





10 


WESTERN CHANGES. 


North British and Mercantile Shifts its 
Department Staff—Promotions for 
the Worthy. 





George H. Bell, of Dayton, Ohio, state 


agent of the North British & Mercan- 
uie, has been called to the western de- 


partment in Chicago to become second 
assistant manager. Mr. Bell went with 
the North British in Ohio in 1895, hav- 
ing traveled tor the old Ohio of Dayton, 
which the North British reinsured. He 
has always been regarded as one of tie 
strong men of the field force of tne 
North British and his promotion is in 
recognition of his services. 

John H. Gray, of Indianapolis, state 
agent for Indiana, is transferred to 
Ohio to succeed Mr. Bell in that state. 
He will have his headquarters in Frank 


J. Macklin’s office in Columbus. Mr. 
Gray was Cook county special of the 
Norta British beicre he went to Indi- 
ana in 1897, and has done excellent 
work. 

krank L. Stabler, of Minneapolis, spe- 
cial agent tor Nebraska and the Da- 
kotas, wiil be transterred to Indiana to 
succeed Mr. Gray, taking his headquar- 
ters in the Walker agency at Indian- 
apolis. Mr. Stabler has been with the 
western department since 1894. He 


when he 
has made 


June, 
He 


was examiner up to last 
was sent into the field. 


good. 


While no announcement has been 
made of the successor to Mr. Stabler 
in the northwest, it is likely one of the 
examiners will be sent out. 





FAVORS PROPOSITION. 


Special Agent Thinks Inspection Ser- 
vice Would Benefit Scrantoa. 





tary E. B. Creighion, 
Association oi tne 


Writing to Secre 
of the Underwriters’ 
Middle Department regarding the pro- 
posed employment of an inspector by 
the organization, whose duty it wouid 
be to investigate the general conditions 
of Scranton, more particularly with a 
view to keeping its cellars clean, an 
executive special agent af one of the 
membership companies, said: 

“Regarding the proposed arrangement 
looking to the employment of a con- 
dition inspector for the city of Scranton, 
beg to say that, in our judgment, the 
appointment of such an inspector by 
the Middle Department most essen- 
tial for the proper conduct of the busi- 
ness secured at this place. To our 
minds, controlling circumstances per- 
taining to this town are entirely differ- 
ent from those characterizing any other 
locality situate within the confines of 
the Commonwealth of Pennsylvania, 
and that the services of a competent 
man, who should be under the sole con- 
trol of the District Committee and paid 
only by the Association, should be se- 
cured at once. In our judgment, it 
would be a mistake to enter into any 
arrangement whereby the city itself 
would be called upon to contribute to- 


is 


wards meeting the expense involved, 
as in such case local politics would 
come into play and his usefulness to 
the companies would be gone. The rec- 
ords would indicate that, when the for- 
mer inspector was in charge of this 
work, losses incurred were compara- 


tively light, and that following the dis- 
continuance of the inspection ‘service 
referred to, conditions generally have 
steadily deteriorated as time elapsed 
anu that the old state of affairs which 
formerly prevailed are now present in 
full force. It seems to us a penny-wise 
and pound-foolish policy to permit. mat- 
ters at Scranton to drift further in a 
direction totally adverse to the inter- 
ests of the associated companies, re- 
sulting in maturing obligations running 
up into thousands of dollars, when such 
an abnormal loss experience could be 
checked or materially modified through 
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the employment of an active $1,200 a 
year inspector. 

As for the notion that the taking of 
such a step would establish a prece- 
dent applying to the entire state, we 
fail to see any justification for it. No 
other place in the whole territory re- 
ferred to, is placed in such a position 
as is Scranton. 

“We trust you will urge the District 
Committee and the Executive Com- 
mittee to take prompt action in this 
situation.” 





SUPERVISED BY DE MOTT. 


Hartford Fires’ New England Business 
to be Looked After by Company’s 
Superintendent of Agents. 








A rearrangement of the plans of hand- 
ling the business of the New England 
States in the home office and field of 


the Hartford Fire has been made. All 
business in Maine, New Hampshire, 
Vermont, Eastern Massachusetts, and 


Rhode Island will be under the imme- 
diate supervision of Howard De Mott, 
superintendent of agencies, who has 
heretofore had and will retain jurisdic- 
tion over the New York State and Cana- 
dian fields. 

Prior to joining the staff of the Hart- 
ford Fire two years ago Mr. De Mott 
was assistant Western manager of the 
North British & Mercantile. He is, and 
for years has been, regarded as an un- 
derwriter of unusual ability. 





Will Soon Be Over. 





About ten days more of the Maryland 
Legislature, and it will all be a thing of 
the past. Some vicious bills have been 
introduced, but fortunately they have 
been taken care of. The one bill that 
a daily paper said was to be presented 
has not yet made its appearance. It was 
a copy of the Texas Anti-Trust Bill, 
which would hurt the fire insurance 
companies. The bill prohibiting the 80 
per cent. clause sleeps in the commit- 
tee; so do others that are harmful to 
insurance interests. On the whole, it 
might have been worse; let us be thank- 
ful that Maryland has been good to the 
companies, if it does have a large 
license fee.—‘“Baltimore Underwriter.” 





To Inspect Buildings in Summit, N. J. 





A resolution before the Summit, N. J., 
council provides for a thorough inspec- 
tion of all buildings in the city, and a 
report upon those unprovided with fire 
escapes. 





Bids for constructing a water supply 
plant at Mendham, N. J., to cost ap- 
proximately $16,000 have been received 
by the town authorities. 


UNDERWRITER. 


BACK WITH THE HARTFORD. 





J. J. Purcell Concludes His Chances for 
Success Are Better With the 
Company. 





The resignation of J. J. Purcell as 
manager of the Underwriters Salvage | 
Company of Chicago, to return to the | 
Western department of the Hartford 
Fire as superintendent of agents, indi- 
cates that the salvage company owned 
by the companies has not realized its 
expectations. Mr. Purcell felt he was 
not earning his salary. He was handi- 
capped by a lack of facilities. All the 
salvage concern does is to take dam- 
aged goods and get them in shape for 


sale. It can make no guarantee. It is 
not in a position to compete with Mr 
Gans salvage wrecking company. The 


latter has done great work and gotten 
fine results. He has the field largely to 
himself. 





STOCK LARGELY SUBSCRIBED. 





Peoples National Fire of Philadelphia 
Ready to Apply for its Charter. 





Progress in securing subscriptions to 
the capital of the intended Peoples Na- 
tional Fire, of Philadelphia, has been 
attained to such a degree as to justily 
the company’s promoters in applying 
for a charter. Louis S. Amonson, the 
prime mover in the new enterprise is 
well known to managing underwriters 


and agents about the country, and is 
progressive and aggressive to an un 


usual degree. 





WARNS AGAINST COMPANIES. 





The North Dakota department issues 
the following bulletin: Information 
has reached the department that the 
Lumber Insurance Company of New 
York and the Adirondack Fire are at- 
tempting to operate in this state 
through the “Lumber Insurers Genera) 
Agency of New York City.” Neither 
of these companies has complied with 
the law of the state with reference to 
admission and are not licensed or au 
thorized to transact business in this 
state, neither have they any authorized 
or licensed agents in the state. 
one attempting to solicit business for 
the above named companies should be 
arrested and this department notified at 
once.—“‘Western Underwriter.” 








Talk of New Company at Lancaster, Pa. 





Dissatisfied with the refusal of the 
stock fire insurance companies to re- 
duce rates upon tobacco risks in York 
and Adams counties, Pa., there is some 
talk of forming a new fire insurance 
corporation at Lancaster. The intend 
ed capital is $100,000 and the surplus 
$50,000. 





Established 1836. 


Richmond Ins. Co. of New York 


BR accss |  eeresuneaoeen $285,228.70 


Surplus to Policyholders.. ....$246,042.94 


JOHN E. KING, GENERAL AGENT, 


84 WILLIAM STREET, 


NEW YORK. 





WOOD BROTHERS & COMSTOCK, 
GENERAL AGENTS. 





REPRESENTING 


CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
HUMBOLDT FIRE INSURANCE CO., of Penna. 
NORTHERN INSURANCE CO., of N. Y. 
PITTSBURG UNDERWRITERS, of Penna. 





100 William Street, 


New York 


Any | 











| 


| 
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beey entenen or of our office bee 
been bent toward the lifting of in- 


|surance to a higher level; to create 


a deeper appreciation of its function. 
'To this end we engage none but the 
better class of assistants with the 
result that the BEST CARE AND AT- 
TENTION IS GIVEN TO BROKERS’ 
REQUIREMENTS. Place your 
business with our Agency offices. 


FRED S. JAMES & CO., Agents 
171 La Salle St., 84 William St., 
Chicago, Ill. New York 





... SVEA... 


Fire and Life 
Insurance Co. 
Gothenburg, Sweden 





ORGANIZED 1866 


United States Branch 
29 and 31 LIBERTY ST. 


NEW YORK CITY 
MORRIS L, DUNCAK, United States Mgr. 





WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908. 





Assets. . $2,313,222 
Surplus in U. 8... 584,137 
HON. GEO. A COX, 


President. 
W. R. BROCK, 
Vice-President. 
W. B. MEIKLE, General Manager. 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


0090 


Surplus Line 
INSURANCE 
aeladaidaiinin Only 


Freeholders Ins. Co., Topeka, Kans. 
Travelers Fire Ins. Co., of Pine Bluff, 
Ark 


Federal Llyods, 
Reports of 


of Chicago, Hh 


See These Companies, 





Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 
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THE NEEDLESS FIR 


WASTE. 





Its Cause and Cost Reviewed by D. S. 
Creamer, Ohio State Fire Marshal. 


The annual fire waste in Ohio is seven 
million dollars, nearly all of it prevent- 
able. In the first year of the fire marshal 
department the loss was eleven millions. 
While the property owner can protect 
himself by insurance against perhaps 
four-fifths of the loss possible, other in- 
sured persons pay it. 

Added to the direct waste from fire is 
the loss of time of employes in stores 
and factories and the loss of customers 
by the owners. Carelessness or inatten- 
tion to known danger is responsible for 
three-fourths of the fires and the other 
fourth is from ignorance, except the 
small number which are set with crim- 
inal intent. 

In spite of the fact that the amount 
at risk has nearly doubled in eight 
years, the fire loss has fallen 36% per 
cent. 

An Enormous Reduction. 

This enormous reduction in the pro- 
portion of loss to amount at risk should 
be credited to increased efficiency of fire 
departments; better waterworks; scien- 
tific examination of large risks by in- 
spection bureaus; improved building 
codes, methods and materials, the in- 
troduction of natural gas and the effi- 
cieney cf a well-supported fire marshal 
denartment. 

The losses of insurance companies are 
little more than half the actual loss. In- 
surance men when asked what propor- 

n of the value of the property in the 
United States is covered by insurance 

iy 75 to 80 per cent. The figures of 
the fire marshal, who gets reports of all 
fires show that in Ohio only 52% per 
cent. is covered by insurance. 

Fire Cost in United States. 

Every January a Statement of the 
amount of fire loss for the preceding 
year in the United States and Canada 
goes the rounds of the press. This 
figure is the tooting of tabulations of 
losses made by the New York Journal 
of Commerce from newspaper reports. 
For 1907 it is $215,071,250. The actual 
loss is probably one-third as much more 

For each dollar of the two hundred 
and fifteen million paid in losses, an- 
other dollar was spent in gathering and 
paying it over. Both dollars came out 
of the insurance premiums. To this 
should be added the cost of fire depart- 
ments and water for their use. In large 
cities this cost of fire protection aver- 
ages a dollar and a quarter a year for 
each man, woman and child. So, care- 
lessness with fire and neglect to enforce 
proper fire danger and building ordi- 
nances costs in the United States and 
Canada not less than three hundred mil- 
lion dollars—money spent for private 
fire fighting apparatus not included. 

The fire loss in Ohio is $1.57 per 
capita. In state having no fire marshal 
the average is $2.47 per capita. In 
Dublin the loss is 24 cents a head, while 
in Boston, an Irish-American city of the 
same size, it is $3.61. 

City and County Compared. 

Two-thirds of the fires and over half 
the losses from fires in Ohio occur in 
cities of more than ten thousand popu- 
lation. The farms, the villages and 
cities of less than 10,000 show but 33 
per cent. of the fires and but 42 per cent. 
of the loss. The sound value of the 
property fired in the larger cities is 81 
per cent. of the whole amount jeopar- 
dized in the state. 

The per capita loss in cities of over 
ten thousand is $2.29; in small cities 
and the country it is $1.09. 

Taking the state as a whole the loss 
on buildings afire was 15% per cent. of 
their sound value. In 1906 it was 19 
per cent. This shows increased efficiency 
of our fire fighting organizations. 

Fire Waste Reduced. 

The service of the fire marshal’s de- 
partment so reduces the first waste that 
the average premium on $100 of insur- 
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ance in Ohio is $1.16, while the average 
in adjoining states is $1.38. 

In the 4,534 ‘buildings fired with a loss 
of $7,077,702, the loss which would have 
resulted had the fire not been put out 
was $45,468,090. The figure given for 
the amount of value put in jeopardy 
does not include the loss which would 
have occurred in adjoining buildings 
had the fire been allowed to spread. The 
insurance on the buildings in which 
fires occurred was $23,982,275. 


ASKS FEDERAL AID. 


Kentucky Tobacco Growers Ask WNa- 
tional Government to Suppress 
Lawlessness. 





Hopeless of the enforcement of law 
by their home authorities, the tobacco 
planters of Kentucky have appealed to 
the Federal Government to suppress 
the lawless acts of the “night-riders.” 

Robert L. Kitchin of Cincinnati, Ohio, 
wholesale tobacco jobber, speaking of 
the tobacco troubles in Kentucky, said 
yesterday: 

“If the time ever comes when the 
warring factions in Kentucky decide to 
smoke the pipe of peace there will be 
an ample supply of tobacco with which 
to celebrate the event, as the greater 
part of the crops is being heid by the 
organized growers. How much tobacco 
these determined men are holding you 
may gather from the fact that the total 
amount of tobacco grown in the United 
States in the year 1907 was almost 700,- 
000,000 pounds, of which Kentucky pro- 
duced more than one-fourth. The men 
who are now waging war on the so- 
called trust are said to be carrying 350,- 
000,000 pounds of the weed, or 110,000, 
000 pounds more than was produced by 
all the growers in Kentucky in the past 
year. In other words, the organized 
growers have more than two entire 
crops tied up in the pool, and have been 
living for two years upon borrowed 
money, in many instances at the sac- 
rifice of many of the comforts and nota 
few of the necessities of life. 

“The money tied up in the pool is ap- 
proximately $35,000,000. 

“To move the tobacco held in ware- 
houses under this pool would take al- 
most 12,000 freight cars, which would 
make 466 trains of twenty-five cars each, 
and still leave sixteen cars for a light 
‘extra.’ 

“To haul this 


tobacco in two-horse 
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wagons would require the services of 
about 360,000 horses 

“Should a smoker with a preference 
for the Kentucky weed decide to buy all 
that is in the pool for his individual us 
and should he consume about th 
amount a day that is used by the aver 
age smoker, beginning in 
1907, he would be able to knock the 
ashes out of his last pipe in the spring 
of the year 47947113. 

“All this tobacco is held for more 
money than the trust has been willing 
to offer up to this time. The tendency 
of the Kentucky Legislature is to assist 
the planters as much as possible, and a 
number of drastic bills have been in- 
troduced, all being designed to make the 
‘trust’ bend the knee.”—Washington 
Herald. = -- 

Pittsburg Agency Change. 

The Pittsburg agency firm of Snively 
& Kohne, representing the Phoenix of 
Hartford and Mechanics of Philadelphia, 
has dissolved partnership, Mr. Snively 
retiring from business to enjoy the 
pleasures of farm life The business 
will be continuea in new offices in the 
Commonwealth building, as John C 
Kohne & Co. The Snively & Kohne 
agency was formed at the time of the 
reinsurance of the Cititzens of Pittsburg 
in the Phoenix of Hartford. Mr. Snive- 
ly was president of the Citizens and Mr 
Kohne, home, office general agent. The 


company had a most desirable local 
business, which was held intact by the 
firm above mentioned. For severa 
years the Phoenix was the only com 
pany represented, which necessitated 
the placing of considerable desirable 
business with other agencies. Mr 
Kohne, who continues the agency, is 


popular in the Smoky City. 


Fire Insurance in Pennsylvania. 





We have received from The Insur- 
ance World a copy of “Fire Insurance 
in Pennsylvania for Thirty-five Years.” 
It gives the business transacted and 


comparative rank of stock companies 
doing business in the Keystone 
together with a tabulation of the 
ness of mutual companies. 


state, 
busi- 


General Agents for Long Island. 

John W. De Mott and Company, of 
Brooklyn, have been given the general 
agency of the Prussian National for 
Long Island 
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NEW YORK SCHOOL BUILDINGS. 


Battalion Chiefs Report Serious Defects 
Many Old Structures Unfit 


for Use. 
Reports of battalion chiefs to Fire 
Chief Croker on the condition of the 
public school buildings of New York 


show that there is scarcely a structure 
in the greater city more than ten years 
old, which is not defective, consequently 
thousands of children are inadequately 
protected against fire. One of the last 
official acts of late Commissioner Bon- 
ner was to order a thorough inspection 


o. the school buildings in every bor- 
ough. The reports number 364, and in 
nearly every case changes are suggest- 
ed. A common defect found in the 
older buildings are wooden stairways 
Every chief urges that fireproof steps 
be substituted In not a few of the 
buildings the fire alarms were found 
defective, and it is recommended that 
in every case fire-alarm woxes of the 
latest and best type be installed. 


In many buildings the inspectors ‘were 
unable to enter the doors until they had 
been opened from the inside. On ex- 
amination they found that the knobs 
would not turn from the outside. The 

outward, and can readily 


doors swing 


be opened from the inside, but the fire 


department contends that they should 
not be locked from the outside. One 
school was fcund the main doors of 


which opened inward. The report says 
that in case of fire there the 1,400 chil- 
dren who attend might be entrapped 


The inspectors found inflammable 
material close to furnaces and rubbish 
packed in some of the rooms. In such 
cases they recommend that the first 
floors of all buildings be made fireproof, 
and that the floors nearest all boilers 
and furnaces also be rendered indestruc- 
tible by fire. Many of the schools had 


defective fire extinguishers or none at 
all. The best-known models are recom- 
mended for every floor. 


DROPS NEW YORK CONNECTION. 
United American Fire of Milwaukee to 
Handle Surplus Line Business Di- 
rect from Chicago Office. 





The United American of Milwaukee 


has discontinued its New York connec- 
tion for surplus lines and is now 
handling this deparement exclusively 


through C. W. Greene of Chicago. 





Popular Policies for 1908. 


The 
Ordinary 
Life, 
The 


popular policies for 1908 are the 
Life, the Limited Payment 
and the long term Endowments 
popularity of the 15 and 20-Year 
Endowment, we believe, has seen its 
best days. While policies have 
their proper sphere we must admit that 
the best feature about life insurance is 
the biz protection it affords for the 
small payment involved, and as advisers 
clients it is our duty to give 
them, in almost every case, the largest 
amount of insurance at the lowest cost. 

Term policies have their merit, but 
we do not consider them, except in very 
equal to the life or limit- 
policies Their low 
always mean low 


these 


to our 


special cases, 
ed payment life 
premium 
cost 

Th 
thing for 


does not 





is not always the best 
because in later 


e 


life policy 
a man to buy 


years often becomes burdensome to 
the holder. It is a good thing to limit 
premium payments to 20, 25 or 30 years. 


represent the productive 
lives, during which 
ip to pay insurance 
those men who can 
hope to see you write 
policies. It will be 
to your advantage as well as that of 
your write this contract, as 
you get the full value of his premiums 
in your commissions and obtain for 
him a policy quickly paid up, with the 
opportunity at the end of the 10-year 
period to reinsure him for another 
policy. To this policy we would cal) 


These periods 
period of most men 
time it is no hard 
premiums For 
well afford it we 
10 Payment Life 








client to 
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attention of everyone seeking en- 
dowment insurance. 

Another point we want to bring ta 
your notice is that in place of talking 
stated amounts to those prospects un- 
decided about the form to buy, get 
from them an idea of the premium they 
are capable of paying and build up the 
amount of the policy from that on one 
or two plans. In other words, where 
you have been accustomed to present 
a proposition for $1,000, $5,000 or $10, 
00U on the 20-Year Endowment plan 
show them that a payment of $50, $250 
or $500 will buy $2,000, $10,000 or $20,- 
000 of good substantial, savings bank 
insurance, with all the attractive op- 
tions, such as cash, paid-up, loan and 
extended insurance values, with instal- 
ment income-producing and annuity- 
payment features connected therewith. 
This plan followed out will mean in- 
creased income to you and swell the 
total volume of your business. There 
is no reason why intelligent work in 
this direction should not produce for 
you the best income you ever had 
since you entered the life insurance 
business.—Charles H. Flood, Boston, 
General Agent New England Mutual 
Life. 


the 


SAVAGE FIGHT FOR CONTROL. 


General Agents of Columbia Life of Cin- 
cinnati Trying to Oust Management 
—Re-Insurance Deal Criticised. 


The fight to oust the management of 
the Columbia Life of Cincinnati, as pre- 


viously recorded in these columns is 
growing quite warm. Dr. Felix G. 
Cross, president of the Columbia was 
its organizer and has prided himself 
upon having developed the company 
along proper lines. In reviewing the 


controversy the Western Underwriter 
says: 

“Moore & Hansen, of Chicago, United 
States general agents of the Columbia 


Life of Cincinnati, are clashing savage- 


ly with the home office. Suit has been 
brought in Cincinnati by Mr. Hansen 
against the company for $60,000 cash 


paid in by the plaintiff as premium on 


1000 shares of the company’s stock, 
for the surrender and return of two 
notes of $50,000 each, total $100,000, 


given in payment of said stock, for $10,- 
100 damages and for an injunction re- 
straining the officers of the company 
from disposing of the notes. 

“Mr. Moore was formerly superintend- 
ent of agents and got Mr. Hansen, a 
Chicago business man, to purchase 1,000 
shares of Columbia Life stock for $160,- 


000, the par being $100,000. He paid 
$60,000 in eash and gave $100,000 in 
notes. He claims in the suit that the 


condition of the company was misrepre- 
sented and false returns were made. He 
said instead of having a surplus it was 
impaired when he bought the stock. He 
the stock certificates were 
never issued to him. He says the com- 


declares 


pany’s statement did not show a liabil- 
ity of $40,500 due President Cross on 
the old Interstate Life deal, which he 
now claims. He declares the $60,000 


paid in cash for stock was used in pay- 
ing debts concealed from stockholders. 

“The Columbia has $500,000 authorized 
capital with $174,000 paid in. The of- 
ficers declare Moore & Hansen tried to 
get an option on the unsold stock, but 
they were turned down and are simply 
seeking revenge. They say Mr. Moore 
has been with the company for many 
years and knew all about its internal 
affairs. He sold the stock to Mr. Han- 
sen. No stock certificates can be is- 
sued under the law, the company says, 
until the stock is paid for The of- 
ficers deny vigorously there has been 
any misrepresentation or false state 
ment issued. No money received has 
been misapplied, they say. 

“The Interstate reinsurance deal, the 
companys says, was ratified by the state 
authorities. If the company had been 
impaired the insurance department 
would have acted. 

“The company states Moore & Han- 
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down on producing business 
and thus violated their con- 


sen shut 
January 1 
tract. 

“Counsel 
says: 

“‘In September, 1907, Moore & Han- 
sen wanted an option on all the unsold 
stock of the company, amounting to 
over 2,000 shares, and offered as con- 
sideration for the option to guarantee 
so much business in Ohio. The com- 
pany was already getting this business, 
and Moore & Hansen were obliged, 
under their contract, to produce that 
much business, so the board of directors 
opposed giving any option. From that 
time Moore & Hansen become dissatis- 
fied and instituted a movement to gain 
control of the company at the annual 
election last January, using their agents 
to solicit proxies to the detriment of 
the business and in direct violation of 
their contract. The Columbia was or- 
ganized distinctly as a home company, 
Dr. Cross, its president, devoting five 
months of time to soliciting stock sub- 
scriptions and launching it without 
compensation, directly or indirectly, for 
his services. His desire was, and he 
succeeded in it, to enlist as stockhold- 
ers men whose financial standing and 


Matthews of the company 


success in business would enable the 
company to go before the public and 
obtain the public’s confidence in the 


company’s stability and management. He 
desired particularly to enlist favorable 
consideration for the company in Ohio, 
and to have the people take a local 
pride in it. The over 100 stockholders, 
including the most prominent and suc 
cessful business men in Cincinnati, 
shows that he succeeded.’ 

“Further suit has been brought by six 
Chicago stockholders, friends of Mr. 
Hansen, for a receiver and also to re- 
strain any increase in salaries. The of- 
ficers declare the company’s financial 
condition is sound and the receivership 





proceedings will fall by their own 
weight.” 

Harry A. Logue, of Logue Brothers 
& Co., general agents at Pittsburg, 


“blew in” the other day on his return 
from a trip to Florida and Cuba, ex- 
tending some five weeks. He is a tire- 
worker, and a progressive agent, 
possessing a thorough knowledge of 
conditions and risks in the territory 
supervised. That the much-needed rest 
and absence from business cares proved 
beneficial physically is shown by his 
rugged appearance. 


less 


For the accidental loss of four fingers 
on his right hand, Carmine lIaccheo, an 
employee of Spratt’s Patent America, 
Limited, of Newark, N. J., brought suit 
against the concern for $5,000 damages. 
The case was settled by the payment to 
the plantiff of $700. 


Insurance on the properties of the 
Chicago, Lake Shore and South Bend 
Railway, is being placed by the Cleve- 
land Insurance Agency, of Cleveland, 
Ohio. 


Ohio has been newly the 


Union of Pittsburg. 


entered by 
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Samue Gans, 
Pr sideut 


Samuel Gans Co. 
143-147 Franklin St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 
Stocks handled at lowest percentage con 
sistent with proper resn ts, accompanied 
always with C-sh Guarantee. Our 
methods fortify adjuster in advance of cles- 
ing lo-s. 
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expense. 
Expert advice cheerfully given. 
EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison Si 
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Excess Lines handled anywhere. 
Good connections at Lloyds, Lendon. 
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A Good Man Wants a Position With 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 


in the field will be profitable. 
making money. 


One whose general agents are all 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOKERY, CHICAGO, ILLINOIS 
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Comparative Figures of Mutual Benefit 
Demonstrate Excellent Management 
of Company. 


In a circular for March, the editor of 
The Pelican, published by the Mutual 
Benefit Life, discusses the results for 
1907, as follows: 

“We give below in comparative form 
percentages drawn from our gain and 
loss exhibits for 1906 and 1907. It should 
be borne in mind that these exhibits are 
made on the basis of paid for insurance, 
ind of expenses incurred, not those paid. 
They are made also on the Actuaries 4 
per cent. table issues up to Jan. 1, 1900, 
and the American 3 per cent. table on 
issues of later date. As you are aware, 
we have never used the Actuaries table 
is a basis for our non-forfeiture system, 
but the department blanks call for the 
use of the actuaries table to date speci- 
fied, so this exhibit is prepared on the 
basis of that table. 

Percentages from Gain and Loss Ex- 
hibit December 31, 1907. 

1906 

Per Ct. 

Loading—19.31 per cent. of gross 

DPTOMIGMS  ockc sc sises cic censssc cd 
Insurance expenses—86.20 per 

2. ree ee ree 85.94 
Net interest earned—132.77 per 

cent. of the interest required to 

maintain reserve 
Actual mortality on insurance— 

68.02 per cent. of that expected..70.54 

Actual net payments to annuitants 
58.99 per cent. of that ex- 


SONNE 6465s eer ansseawerenass 15.57 
Values allowed fer policies surren- 

dered for cash, paid up or ex- 

tended insurance—91.63 per cent. 

of the reserves released.........93.47 


‘But for the fact that our loadings to 
gross premiums were less in 1907 than 
in 1906, our percentage of expenses to 
loadings in 1907 would have shown up 
more favorably. As the volume of our 
} per cent. business in proportion to 
hat on a 4 per cent. basis increases, 
the loadings to gross premiums will de 
crease 











Prudentia! Appointments. 

Seme recent appointments in the Or- 
dinary branch of the Prudential are as 
follows: Henry Lynch, formerly with 
e Northwestern Mutual at Denver, 
becomes manager at Portland, Ore.; F. 











H. Butler, manager for Montana, with 
headquarters at Butte; W. F. Purdy, 
anager for Idaho, with headquarters 


Boise. In a recent issue we noted the 
appointment of Hiram Baird as man- 
ager at Salt Lake City, Utah. 

Relative standing of districts A and 

B of the Union Life of Canada.  Di- 
vision A: Quebec, J. P. Tremblay; 
Hamilton, I. J. Heath; Winnipeg, D. J. 
Scott; Montreal, W. J. Paterson, inspec- 
tor agencies; Toronto West, R. M. 
Gifford; Toronto East, A. G. Bradley 
(in charge); Halifax, L. B. Harlow; 
Ottawa, P. H. Villeneuve; London, J. 
E. Griffiths. Division B: Amherst, D 
Milliken; Niagara Falls, W. C. Fowler; 
Stratford, E. McArthur; Valleyfield, D. 
Lavoie; Owen Sound, W. H. Wetmore; 
Syuney, F. L. Cox; St. Catharines, D. 
Stewart; Vancouver, C. F. Broadhurst; 
Sherbrooke, H. N. Brien; Galt, T. E. 
Holmes; Yarmouth, W. F. Mullen; New 
rlasgow, H. K. Reynolds; Berlin, W 
Voland; Petersboro, A. H. Hill; Brant- 
ford, D. Stowell; Glace Bay, B. Pinks. 








The Pittsburg agency company, D. C. 
Negley & Co., will be dissolved April 1, 
Mr. Negley associating himself with the 
Edwards, George Co, agency, as a broker 
on that date. The Negley name has 
een associated with Pittsburg agency 
epresentation for many years, as 
Negley & Flannegin, D. C. Negley, Neg- 
ey & Clark ard D. C. Negley & Co. 
No announcement has been made as to 
he disposition of companies repre- 
sented. 

I have found many articles in The 
Eastern Underwriter of interest and 
benefit to me.—W. C. Weld, Pasadena 
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CASUALTY AND 
SURETY HAPPENINGS 





FEDERAL LIABILITY BILL. 


House Committee on Judiciary Wrest- 
ling With the Problem—Labor Men 
Active. 


In an effort to present a report that 
will be satisfactory to all parties at in- 
terest, the House Committee on the 
Judiciary of the National Legislature, 
is struggling with the employers’ liabil- 
ity problem; while the idea was first to 
take a thoroughly conservative stand, 
the activity of labor leaders has created 
a sentiment favorable to more radical 
measures, and it is probable such action 
will be recommended. 





A NICE POINT? 
Had the Fidelity & Deposit a Concur- 
rent Fidelity Bond Upon Michigan’s 
State Treasurer? 





Interest in surety underwriting cir- 
cles is still focussed upon the Attorney- 
General's office at Lansing, Mich. It is 
understood the State’s chief law officer 
is giving close study to the muddled 
condition of the affairs of Frank P. 
Glazier, the former state treasurer of 
Michigan, who failed so dismally some 
months ago. 

The term of the State Treasurer's of- 
fice is two years, and when Glazier was 
elected he secured a surety bond of 
$150,000 from the Fidelity & Deposit 
Company of Baltimore. Twelve months 


later, differences having meantime 
arisen between Glazier and the com- 


pany, the former refused to pay the 
second year’s premium on the bond, and 
substituted as surety the Title Guar- 
anty and Surety Company, of Scranton. 


The’ Baltimore’ institution declared 
Glazier could not supplant its bond, 


which had been issued to cover his term 
of office, and brought suit for the sec 
ond premium. Meantime, a series of 
happenings occurred in the affairs of 
Glazier, the net result of which, so far 


as the State of Michigan is concerned, 
is that it has nearly $700,000 tied up in 
the little bank at Chelsea, of which Mr 
Glazier was the chief owner. The bank 
is in the hands of a receiver, and it is 


not expected creditors will recover 
more than twenty per cent. of their 
claims. 

In addition to his official bond of 
$150,000 from the Title Guaranty and 


Surety, and a like sum from the Fidel- 
ity & Deposit, if the Attorney-General 
can convince the court that the bond of 
the latter concern was running concur 
rently with that of the Scranton insti- 
tution, Glazier had given depository 
bonds aggregating $200,000 on the bank 

Of the surety companies concerned 
in the latter direction the only one that 
has paid thus far is the American Sure- 
ty, of New York. It had to draw its 
check for an even $50,000 


What Last Year’s Burglary Insurance 
Figures Show for the Entire Country. 


(Continued by Contributor.) 


Last week through these columns I 
presented the results for the state of 
New York which represents .0977 per 


cent. of the entire population of the 
country. In point of burglary insurance 
premiums, however, it runs off with 36 
per cent. of the total income, a very 
undue proportion, establishing clearly 
that the business is largely restricted 
to the Empire State, and, in particular, 
to the City of Greater New York. Un- 
der ordinary rules governing the cor 


rect principle of underwriting, this 
would be a dangerous policy to con- 
tinue, but, fortunately in this line of 
insurance, it is less felt than in most 


others, as epidemical hazards are not 
inherent to the business; nevertheless, 
it would be better in the interest of the 
line generally, if the risks were more 
widespread and other less dangerous 
fields than New York were given more 
attention to, and properly cultivated. 
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ORGANIZED 1865. 


Virginia State Insurance Co., Of Richmond 


ASSETS 
Surplus to Policyholders 


GEO. L, CHRISTIAN, Pres. 
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Office: 
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E. OC. Irwin, Pres. 
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Company’s Building, 407-409 Walnut St. 

Incorporated 1820. 
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T. Lh. Conderman, Vice-Pres. 
M. G. Garricues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 





OF 
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The premium receipts from twenty 
companies during 1907 from the United 
States give $2,291,773 with paid 
of $728,904—31% per cent. (I omit loss 
expenses as I find no two companies 
view this item in the same light, and 
until it is defined what charges thes« 
are to consist of, and uniformity exists, 
it is impossible to make a fair compari- 
son of results.) As compared with the 
year previous this shows a gratifying 
increase in revenue as the table shows 
though the greater, no 
doubt, due to the fact above mentioned 
that the business is too much restricted 
to the more dangerous field of New 
York City. The figures are: premiums 
received 1906, $1,949,757 with 
paid $539,431—27% per cent 

The results are 
older companies 
and 
stance the 


losses 





loss ratio is 


losses 


best shown by the 
transacting a progres- 
sive general business, as for in 


Premium Losses 





Paid Paid. P. ¢ 
Maryland Casualty$241,120 $64,711 .27 
U. S. F. & G. .... 265,537 70,094 .26% 
Nat'l Surety ..... 230,164 66,001 .29%4 
F.delity & Cas. .. 581,185 172.404 29% 


As against those limiting their business 
to certain classes of risks and localities 
only, which include the 


General Accident.$100,589 $40,654 .401 


New Amsterdam. 102,904 74 
U. S. Casualty .. 30,083 36% 
Pacific Coast 7,403 883% 
Am. Fidelity 28,985 50 











The Ocean Accident Guarantee 
corporation stands ina by itself, 
as until 1907, it limited its business to 
bank safe insurance, and its revenue 
therefrom forms the bulk of its premium 
receipts As it has recent] 


extended 
lines, we will be bet- 
ter able to judge its practical 
at the end of the present year. 

We have 


erence to the 


s business to all 


results 


likewise 
figures 
Empire State 
Peoples Surety } 
Surety, as no fair comparison can be 
made of results of their underwritin 
they having all suffered from difficult 
inseparable from young institution 
which have more or ] 
fered with the unde 


business is so sensiti 


omitte 


of t 








sensions as is 


paired in public 


insurance and none im- 

confidence more quick- 
ly. Happily, once the cause of the dis- 
turbance is removed, recovery is equal- 
ly prompt and the high road to 


perity, if the proper men be at 





pros- 
the helm 
‘7 , 


is readily attained 


Since the inception of burglary insur- 
country—a 
premiums ag 
with total losses 





business in this 
sixteen years 
$11,490,392; 
$3.471,5 


ance as a 
period of 
gregate 
paid of 


per cent 





a ratio of just 30 


During 1907 premiums were received 
and losses paid by individual companies 
as follows: 


Premiums 








Received 
Aetna Indem $147,271 
Am. Bonding 96,377 
Se eee 3,763 
Am. Fid ae 28,985 
Emp. State 4,441 
Employers Liab 50,358 
Fid. & Cas... 581,185 
Frankfort .. 10,481 
Gen'l Acci : 100,589 
Maryland Cas 241,120 
Metropolitan 113,477 
National of Vt 30.164 
New Amst'd 102,904 
N. Jersey P. G 35.079 
Ocean Accident 143,332 
Pacific Coast.. 7,403 
Peoples Surety 11,004 
United States 30,083 
| S F. & G 265,537 
United Surety 38,220 
20 Companies. $2,291,773 $728,904 31% 
How happy urderwriters would b f 
some of the other lines of casualty busi 


ness could nd 1 Its! 


y food 1 
OLD FOGEY 
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REVISES ITS POLICIES. 


Empire State Surety Issues a Number 
of Admirabie Accident and Health 
Contracts. 

The Empire State Surety Company, 
of New York, has prepared several new 
policies covering accidents or sickness, 
or both, as may be required. These 
policies mark a new departure in 
phraseology and in the scope of the cov- 
ering. The old and time-worn style of 
expression has been replaced by clear 
and concise definitions, and restrictive 
conditions are conspicuously absent. 
The “Empire Disability” policy is in 
tended to be the leader, but the com- 
pany will sell separate policies cover- 
ing accident or sickness features separ- 
ately. The policies are so constructed 
that the first page “tells the whole 
story,” the opening paragraphs setting 
forth the meaning of certain concrete 
terms which are thereafter employed 
throughout the policy, thus materially 
shortening the amount of reading mat- 
ter necessary and fixing “uniformity in 
the intention of covering,” and ‘the ap- 
plication of the insuring clause” from 
start to finish. Thus the meaning of the 
terms “bodily injury,’ “disablement” 
and “capital loss” as respects the result 
of accidents affecting the person of the 
assured or his beneficiary, are clearly 
established; and the general term “‘ill- 
ness” and likewise ‘disability resulting 
therefrom” are similarly established. 
It has been the practice to qualify the 
term ‘accidental injuries” by the use of 
a number of words such as “external,” 
“violent,” “visible” and ‘“exclusively;” 
but these new policies require only that 
the bodily injury shall have resulted 
from “accidental means;” but attention 
is called to the fact that in common 
practice, death, dismemberment and 
loss of sight or, as termed in these new 


policies, “capital losses,” shall be the 
result of accidental bodily injury, but 
such phraseology automatically’ ex- 
cludes “instantaneous death by acci- 
dent” owing to the absence of time be- 
tween cause and effect necessary for 
the actual suffering of bodily injury 


The “Empire” has met this condition of 
things by specifically providing in its 
policies indemnity for “instantaneous 
death from accidental means.” The 
company also comes out squarely in all 
of its policies with the unequivocal 
statement that “if assured and benefici- 
ary are injured or killed together both 
claims will be paid.” 

A general analysis of the “Empire Ac 
cident” policy will show that any of the 
capital losses (loss of life, limbs or 
sight) may occur any time within four 
years without reference to the total or 
partial disablement of the injured per- 
son during the interval, and provision 
is made for the payment of weekly in 
demnity accruing from the date of the 
accident to the date when such capital 
loss occurs in addition to the sum pro 





vided for such capital loss. Total or 
partial disablement, or both, are cov- 
ered up to a maximum limit of four 


years, and a special indemnity of two 
fifths full weekly indemnity is paid for 
disablement not resulting in one of the 
capital losses but continuing beyond 
four years, this indemnity being pay- 
able periodically until the assured at- 
tains the age of seventy years, if life 
is prolonged to that age. Indemnity is 
increased fifty per cent. if the assured 
goes to a hospital for treatment, and 
provision is also made in the policy for 
the payment of surgeon’s fees on ac 
count of operations whether performed 
at home or in the hospital. 

The Double Indemnity feature 
additional features of equal value 
sons in all parts of the country in which 
the company is doing business, the con- 
tingencies provided being accidents 
caused by lightning, the assault of a 
burglar, by the burning of a building, or 
while assured is on any public. convey- 


offers 
to ner- 


for 


hy 
y 


ance or passenger elevator. All in- 
demnities are pavable at intervals of 
eight weeks on submission of proper 


proofs of loss 
The Beneficiary Indemnity feature of- 
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fers something entirely new and adds 
substantial benefits to anything that has 
gone before. Beneficiary Insurance up 
to this time has been limited to acci- 
dents of travel, although it has been 
well known that the beneficiary ran 
much greater risk of accident “on the 
street.” We have extended the Benefi- 
ciary Insurance to cover accidents that 
the unemployed female is exposed to: At 
home, through fire, lightning or 
burglars; on the street, through being 
knocked down or run over by automo- 
biles, street cars or railroad trains; or 
through accidents happening on any 
public conveyance or elevator. 
Empire Disability Policy. 

The “Empire Disability” policy covers 
in addition to the features contained in 
the accident policy above described, 
confining or non-confining illness result- 
ing from any sickness and for any 
period from “one day to one year,” the 
indemnity for non-confining illness be 
ing one-half of the full indemnity pro- 
vided for confining illness; and it will 
be noted that this is something entirely 
different from the usual policy which 
covers non-confining illness only for a 
short period of convalescence. If dis- 
ability from illness “continues beyond 
one year,” provision is made in this 
policy for the payment of a further in- 
demnity periodically and equal to one- 
fourth of the full indemnity rate up to 


age seventy, if assured shall live so 
long. Indemnities are increased in 


respect of illness while assured is con- 
fined in a hospital; surgeon’s fees are 
provided for operations necessitated by 
illness whether at home or in hospital, 
and full provision is made for quaran- 
tine indemnity and for periodical pay- 
ment of any of the indemnities provided 
for in the policy. 
Popular Premium Contract. 

The Popular Premium policy is an in- 
novation. It is an ordinary commercial 
policy covering every illness and every 
accident and quarantine, and contains 
all of the features of the $60 Disability 
policy, but unlike all other Disability 
policies, it may be sold to men engaged 
in practically all occupations instead of 
being restricted to select and preferred 
risks, the premium payments being 
made to suit all classes; thus the work- 
ing man or clerk can pay a premium of 
$5 for three months and procure a 
policy insuring him fully, or the man of 
means can procure a policy at a cost of 
$12.50 for three months or $50 annually. 
A level premium is charged for all oc- 
cupations, but the indemnities are re- 
duced in proportion to the occupation 
hazard, and the only restriction, if it 
may be so called, is that although the 
first week of accident disability is cov- 
ered, the first week of illness is not paid 
for; the idea of the company being to 
provide insurance against only more 
serious illness, and by excluding the 
trivial claims of a few days and the 
expenses attending the settlement of 
such small claims, the company is en- 
abled to provide a policy at a much 
lower cost to the assured. The ordinary 
Disability policy as a rule does not pay 
for illness less than one week; in other 
words, excludes the first six days of ill- 
ness. The Popular Premium policy goes 
but one day further than this by ex- 
cluding the first seven days of illness 
and saves the assured $10 on a $60 
premium; and as an Offset it covers non- 
confining illness more fully than other 
policies cover it and becomes effective 
without recourse to the usual probation- 
ary period of fifteen days. The bene- 
ficiary is covered and accumulative 
benefits are provided when the premium 
is paid yearly. 

The company has prepared a pros- 
pectus or folder setting forth the scope 
of these policies in such manner as to 
facilitate a complete understanding of 
the insurance provided by the policies. 


Application for admission into Cali- 


fornia will shortly be made by the Rhode 
Island Fire, of Providence. 


OF RAILROADS. 


LIABILITY 


Operation of New Law Upon the Sub- 
ject in Great Britain. 


Consul F. W. Mahin of Nottingham, 
states that before January 1, 1908, all 
claims by farmers against railway com- 
panies for damage by sparks from en- 
gines was governed in Great Britain by 
the common law, under which a com- 
pany was not liable except when shown 
to be negligent. Under a new law of 
Parliament, proof of damage caused by 
sparks now carries with it the right 
to compensation; the company cannot 
plead that it was negligent. This, how- 
ever, is limited to cases where the claim 
does not exceed £100 ($487). In claims 
beyond ‘that amount (which are rare) it 
is presumed that the common law rule 
would still govern. 

In behalf of railway companies, the 
new law permits them to enter on land 
set afire by sparks or on adjoining land, 
and clear away undergrowth and do 
anything else reasonably necessary to 
extinguish fires, though trees, shrubs, 
or bushes must not be disturbed with- 
out the owner’s consent. 





IMPORTANT APPOINTMENTS. 


President Falvey of Massachusetts 
Bonding Makes Announcements On 
Return From A Western Trip. 

The Massachusetts Bonding announc- 
ed yesterday (Tuesday) three important 
appointmenis made by President Fal- 
vey, on his western trip; in Philadel- 
phia, the William E. Wood Co. as gen- 
eral agents for the company for Phila- 
delphia; in Pittsburg, Vogel, Wharton 
& Gott as general agents for Penn- 
sylvania west of Altoona and in Kansas 
City; Brown & Mann as general agents 
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The Metropolitan 
Surety Company 


HOME OFFICB: 
38 PARK ROW, 
NEW YORK CITY. 





W.. Joseph McCloskey, President. 


Andrew T. Sullivan, First Vice-Presi. 
dent. 

Clinton D. Burdick, Second Vice-Presi- 
dent. 


Walter C. McClure, Secretary. 
M. J. Mulrennan, Asst. Secretary. 





of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden 
290-292 Broadway, New York.‘ 


for South West Missouri and the city of | 


Kansas. President Falvey is in Denver 
at the present time. He will return by 
Chicago and announce his appointment 
for that city, which is exciting general 
interest. 





GETS COLORADO STATE AGENCY. 


Maitland, Maritz Agency Company to 


Represent Empire State Surety 
Company. 
Following the withdrawal of the 


Maryland Casualty Company for Colo- 
rado, because of differences between it 
and Superintendent of Insurance Ritten- 
house, the Maitland, Maritz Agency 
Company, of Denver, which represented 
the corporation in tihe state, secured 
the general agency of the Empire State 
Surety Company, of New York, for the 
same territory. It will represent the 
latter organization in its liability, steam 
boiler, plate glass, burglary and work- 
mens’ collection lines. Scheide, Man- 
tel and Evans, also of Denver, will con- 
tinue to handle the personal accident, 
health and fidelity lines of the Empire 
State. 

Besides its casualty connection, the 
Maitiand, Maritz Agency Company, rep- 
resents the Fidelity and Deposit Com- 
pany of Baltimore, a connection it has 
had for the past fourteen years. 





The German Commercial. 


Announcement is made that the Ger- 
man Commercial Accident Company 


will soon be a factor in accident under- | 


writing, this company being the suc- 
cessor to the Commercial Accident of 
Philadelphia. It has a capital stock of 
$100,000, taken largely by those who 
have been insured by the company for 
several years. Horace B. Meininger, as 
heretofore, will be secretary and gen 
eral manager. 





The Aachen-Munich has appointed 


John M. Murray of Chicago, its special 
agent for Illinois. 





|The Empire State 
Surety Company 


Capital 
PN calsitareailen. ina vance 


$500,000.00 
204,602.35 


Surety and Fidelity Bonds, Liability, 
Burglary, Plate Glass, Boiler, Personal 
Accident and Health Insurance. 


OFFICERS: 
Wm. M. Tomlins, Jr., President. 
Moses May, 
Willard P. Reid, 
Walter J. Moore, 
R. 8S. Keelor, M. D., 
Daniel Stewart, Secretary. 
Alfred J. Hodson, Ass’t Sec’y. 
Warrel S. Pangborn, Treasurer. 
Hugo Hirsh, General Counsel. 


Vice-Presidents, 


New York Office, 84 William St. 
Brooklyn Office, 192 Montague St. 








Executes Bond for $500,000. 


The American Surety has executed a 
$500,000 bond for Joseph D. Oliver, who 
has qualified as executor of the great 
state left by his father, the late James 
Oliver, founder of the Oliver Chilled 
Plow Works of South Bend, Ind., who 
lied March 2, leaving an estats esti- 
mated at from $50,000,000 to $63,000,000 
without any debts. The American 
Surety will not reinsure any part of the 
risk. The Oliver estate is unquestion- 
ably the largest ever given on behalf 
of an executor. 

Indicted on the charge of embezzling 
$25,000 from the State Central Bank of 
Mississippi, N. T. Anders, president of 
the Commercial Bank of Jackson, was 
recently arrested and placed under 

| $2,000 bail. 
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MAKING HEADWAY. 





New York Surety Company Likely to 
Get Under Comfortable Headway 
Shortly. 





Substantial progress is being made 
bv John J. Caullet in promoting the 
New York Surety Company, of this city, 
and the strong probabilities are that 
the new venture wiu be safely launched 
within a short time. It is planned that 
the organization have a capital of $500,- 
000, with a surplus of $250,000; the 
stock being divided into five thousand 
shares of $100 each, par value, and sold 
for $150. The company, once unJerway, 
will write, in addition to fidelity and 
surety business, the following branches 
of casualty insurance; general liability, 
teams, workmen’s collective, physicians 
and druggists liability, boiler and fly- 
wheel, burglary, personal accident and 
health and plate glass. 

A particular drive will be made for 


industrial accident business, and ar- 
rangements for pushing this, as well 
as other departments, are now being 


considered. 





MARINE DISASTERS. 





Three Hundred and Fifty Lives Lost 
Off New England and Canadian 
Coast Last Season. 





In the fall and winter season newly 
ended an even three hundred and fifty 
lives were lost in ocean disasters off 
the coast of New England and British 
North America. 





Agency Appointments for the Empire 
State Surety Company. 





Andrew B. Barry, who became man- 
ager of the bonding and burglary 
branches of Willcox, Peck & Hughes, 
Ltd., of New Orleans, which took the 
General Agency for Louisiana of the 
National when it re-entered that state 
about a year ago, will become a special 
agent of The Empire State Surety Com- 
pany and will take up his duties with it 
about April 1st. Mr. Barry will assist 
in developing the agency organization 
of the company throughout the country. 

Wm. S. Pritchard, for several years 
manager of the Court Bond Department 
of the National Surety Company in its 
New York office and who recently re- 
signed to practice law, is again in the 
surety field and will on April 1st be- 
come manager of the Court Bond De- 
partment of The Empire State Surety 
Company at its home office in New 
York. Mr. Pritchard has had a wide 
experience as a court bond underwriter. 





Bandits Get Away With $47,000. 





Over $47,000 consigned to the Coali- 
tion Mining Company of Rawhide, Nev., 
was taken from the messengers by three 
bandits, hiding near the roadway, two 
miles out of the town, on Sunday. 





Accused of Misappropriating Trust 
Funds. 





John Oakes Shaw, Jr., of Boston, a 
prominent attorney, is accused of mis- 
appropriating funds from more than a 
score of trust estates confided to his 
care. Mr. Shaw is so seriously ill at 
the present time that his death is ex- 
pected daily. 





Pittsburg Casualty Company. 





This community will soon have an- 
other casualty company which will fill 
the void occasioned by the passing of 
the Central Accident Ins. Co. John M. 
Boggs, chairman of the organization 
committee of the Pittsburg Casualty 
Company now in process of organiza- 
tion, has met with phenomenal success 
in interesting prominent and influential 
business men in the new enterprise, 
and this in face of great odds, on ac- 
count of the tightness of money at this 
time. The proposed capital of the 


THE EASTERN 


Pittsburg Casualty Company is $200,000, | 
with $100,000 surplus, but it is the in- 
tention of Mr. Boggs to begin business | 
as soon as $100,000 capital is paid in. 
The present week will see the organiza- 
tion completed as far as officers and 
directors are to be chosen and the list 
will comprise some of Pittsburg’s lead- 
ing citizens. We hope to be able to 
give the complete roster of officers and 
directors in next week’s issue.—Insur- 
ance World. 





President Edson S. Lott of the United 
States Casualty Company was the guest 
of honor at a banquet given at the Hotel 
Astor last Saturday evening, by the 
Company’s personal accident and health 
department to a number of its special 
agents. 





The American Bonding Company of 
Baltimore, supplied the $100,000 bond | 
required of Richard E. Heningham, who ! 
holds the contract for building the Over- 
look Hospital for the Insane, near New- 
ark, N. J. 





“PRAISE FROM SIR HUBERT.” 








(Continued from page 5.) 

has been prompt and as free from tech- | 
nical obiections as was possible with a | 
proper regard for the interests of the, 
other policyholders. Whatever minor | 
criticisms it became necessary to make | 
in reference to the general methods of | 
the company have been communicated 
verbally to the officers and are not of| 
sufficient importance to require any rec-| 
ord in this report. | 

“It becomes my pleasant duty to call} 
your attention, officially, to Rule 5, of} 
the Finance Committee, which is an ex- 
cellent one and should be duplicated ia | 
the laws of every insurance company. 
The rule is as follows: 

‘No member of this company shall 
either directly or indirectly borrow any 
of the company’s funds, nor sell to the 
company any securities owned by him 
except with the unanimous approval of 
the committee, nor shall he directly or 
indirectly receive or take any commis- 
sions for loans made, or upon securities 
purchased by the company; but this 
rule shall not be construed to mean the} 
purchase of securities from corporations 
in which members of the committee are | 
stockholders or directors.’ 

Securities Contract Examined in Detail. | 
“The relationship between the Insur- 
ance Company and the Securities Com- | 
pany has been examined in detail and 
nothing requiring any extended com. | 
ment was developed. The application | 
which investors make to the Southern) 
Securities Company for the purchase of, 
its stock (with the exception of a slight 
modification suggested by Mr. Sexton) | 
is in proper form and contains a clause | 
which sets forth very distinctly the dis- 
claimer of any responsibility for esti 
mates of future profits. 
“In this examination my thanks are | 
due to you, Mr. Sexton and to Mr. Als- 
ton for the assistance rendered me at | 
various times and to the officers and em- 
ployes of the corporation for their 
cheerful co-operation and assistance 
when they were called upon. 
“All of which is cheerfully submitted. 
(Signed) “S. H. WOLFE.” 





WANTED. 





The Empire State Surety Company of 
New York has some territory in certain 
Western, Central and Eastern States 
and invites correspondence from large 
general insurance agencies or others 
controlling a volume of business, prefer- 
ably those having a well organized field 
force, with a view to taking the general 
agency of the company in its bonding or 
casualty lines, or both. State full par- 
ticulars and territory that can be suc- 
cessfully handled. It also has openings 
for live hustling local agents of high 
standing. Address in confidence Gil- 
bert Congdon, Assistant Secretary and, 
Agency Superintendent, Royal Insur- | 
ance Building, New York. 
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wae se Pantene 
NEW ATTRACTIVE POLICIES 


Address J. H. Dechert, Mgr. Central Pennsylvania 
12 WEIST BLDG., YORK, PENNA. 


WESTERN LIFE INDEMNITY COMPANY 


Masonic Temple, Chicago 


GEO. M. MOULTON, 
W. B. MUSSELMAN, 


PRESIDENT 
SUPERINTENDENT OF AGENCIES 














LONDON GUARANTEE AND ACCIDENT CO., uta. 


OF LONDON, ENGLAND 


Head Office 
F. J. Walters, 
CHICAGO Resident Manager 
45-49 Cedar St., 
New York. 


A. W. MASTERS 





. . 4: = 4 
vaininiamarepncct iz rs ss Elmer A. Lord & Co, 
Liability, Accident, @gmaed Berney, 15 Central St, Boston 
Health and Credit ities 1869. — Mens. Kew England 





Have You a Connection With a 
Desirable Accident and Health Company? 


IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


290 BROADWAY, NEW YORE cCirTy. 
Issues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION to Policyholders. 
Write, 1f you are interested, to 


LOUIS H. FIBEL, President, 








rae 


METROPOLITAN CASUALTY 


INSURANCE CO, OF NEW YORK. 


Home Office, 47 CEDAR STREET. 
Chartered 1874 
SS 
PERG ~=POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec Alonzo G. Brooks, Ass‘t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED. 




















THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORH CITY. 


Assets.. $7,537,429.91 
Capital and Surplus.. ro roe 013, 400.24 
Losses paid to January rn “1908 26,629,131.90 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 


. OFFICERS...... 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 8rd Asst. Secretary 

















THE 








Furnishes All Classes of 





And Issues 
Burglary, Personal 
dent, Health and Plate 

Glass Insurance 


@, Fem . SS , 
Ynzont™ 


WRITH FOR PARTICULARS. 


HENRY G. PENNIMAN, President, 


United Surety Bldg. 


ROBERT A. DOBBIN, Jr., Seeretary, 
Baltimore, Md, 


EASTERN 





United Surety Company 
Fidelity and Surety Bonds 


Acci- 
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NATIONAL LIFE INSURANCE COMPANY 


of the United States of America 
CHICAGO 


ESTABLISHED 1868 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 





Insurance in Force December 3lst, $50,066,932.77 
Gain in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - s ° 1,037,668.19 
Excess of Income over Sicharsoments 1,093,023.43 





| “RECORD | 
‘eves catienastiog OLDEST AND STRONGEST COMPANY 
| 





The Bankers Life Association ‘ 
OF DES MOINES 


A Mutual Association of Preferred Risks. 
tional record fur 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders 


THE 
FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Go. 
BOSTON, MASS. 








A 
Operates on a full 31-2 per cent. Re- 
serve under Massachusetts Law, 
and offers the very best possible 
security, with a safe, 


Assets January I, 


EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 


48th Year 1908 
Home LifelnsuranceCompany 


of New York. 
GEORGE E. IDE. President 
Eee arte ema $20,004,853.63 
Liabilties (ineluding Divi- 
dend Endowment Fund) . 17,440,398.20 
Dividend Endowment Fund 


Excep- 


: (Deferred Dividends)..... 1,795,020.00 
OTN sg osc akviena-anes 769,435.43 
1908, $1 1,736,775.76 Insurance in Force......... 86,193, 296.87 





The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
assets were increased nearly $1,000,000, 








et A. aelin 


equitable contract. 





Cc. F. COFFIN, Agency Mgr. 


FINANCIAL STATEMENT. H. W. BENNETT, Pres. 
Assets Jan. 1, 1908...... $44,182,875.18 
SB eer $41,159,132.85 


SINE. oa rine Seve dae $ 3,023,742.33 


Benj. F. Stevens, Pres 
Alfred D. Foster, Vice-Pres. 


1894— 


The State Life Insurance Co. 


Indianapolis, Indiana 


and that over $300,000 was paid to policy- 


19908 W. S. WYNN, Vice-Pres. holders in dividends. 





UNEXCELLED IN 
Favorable Mortality 


D. F. Appel, Secretary. ° rogressive * Conservative | —AND— 
J. A. Barbey, Asst. Sec’y. Strong # Prog Economy of Management 
Wm. F. Davis, Asst. Sec’y. HAS MADE WORLD-RECORD THE 


Every policy secured by deposit with State. 
for 1908 unsurpassed. 





Attractive to insured and 
agent. (ood territory for good men. 


Address, CHARLES F. COFFIN, Agency Manager, 1231 State Life Bldg. 





New policies 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 





GERMANIA 


J. G. Walker, President. 
FIRE INSURANCE COMPANY, T. Wm. Pemberton, lst Vice-Pres. 
ORGANIZED 1871 


Life Insurance Company Ff Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


NEW YORK. 
ORGANIZED 1859. 


Cash Capital ..... $1,000,000.00 
Assets ...... 5,185,649.51 
Net Surplus 949,260.90 


The PIONEER Southern 


The Most Approved Forms of Life, 
sued on Favorable Terms. 


HEAD OFFICE: 
Cor. William and Cedar Streets. 


Assets.. : 
Insurance in Force pat 


Total Payments to Polic yh Ls ers since 


Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


Endowment and Industrial Policies Is- 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


W. L. T. Rogerson, Secretary. 








$1 12,000,000 


Paid in Fire Losses 
in the United States alone during 








eer OVEFP— $3,500,000 








Security Mutual — 


eo 

Life Insurance Company, 
BINGHAMTON, N. Y. 
FREDRIC W. JENHINS, President. 

Life Underwriters desiring a policy contract that appeals 
to young men should write for particulars relative to our new 
PERFECTION ENDOWMENT; it is a winner. 

For territory and terms address 


C. H. JACKSON, Agency Secretary, Home Office. 











_OVER—$60,000,000 60 VEARS 
e Organization NE ARLY—$8,000,000 
: BY THE 
| Pittsburgh Life & [LIVERPOOL 
Trust Company AND T ONDON 
Pittsb h, Pa. 
os. i GR, Pouaionn AND GLOBE 


Issues the best Life—Accident and Health 
Policies on the market 
POSITIVE INSURANCE POLICIES 
_ what they will do Do what they say 
Solicitors « => ompany have a broad 
field of action 
CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 
ASSETS..... ......over $4,500,000.0° 


HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 





CONFLAGRATION PROOF. 
New York Office, 45 William Street. 











